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HODGKINS RESIGNS 
FROM AUTO CONFERENCE 


To Become Secretary of the Masonic 
Protective Association of Worcester, 
Mass. 








FORMER DEPUTY OF HARDISON 





W. C. Johnson, of Equitable, Prominent 
Life Man, Also to Join Masonic 
Protective 





L. G. Hodgkins, manager of the Na- 
tional Automobile Underwriters’ Con- 
ference, and a notable figure in the in- 
surance business, has resigned, 

At the same time the resignation 
from the Equitable Life Assurance So- 
ciety of William ‘C. Johnson, inspector 
cf agencies for New England, is an- 
rounced. Both Messrs. Hodgkins and 
Johnson will go with the Masonic Pro- 
tective Association of Worcester, Mass. 
Mr. Johnson will be vice-president, Mr. 
Hodgkins secretary. 


Trained in Hardison School 


Mr. Hodgkins had his insurance train- 
ing under Frank H. Hardison, the dis- 
tinguished insurance commissioner of 
Massachusetts. (He practically “grew 
up” in that department, and became 
Commissioner Hardison’s right hand 
man. There he became an authoritv 
on compensation and other m 
When the National automobile ¢.”' 
ence wanted a man as manager 
leoked the field over With the greatest 
care and finally chose Mr. Hodgkins. 
it was no small man’s job that fell to 
his lot, but one requiring the exercise 
of qualities of tact, judgment and abil- 


ity of high order. That Mr. Hodgkins 
made good is generally recognized, so 
his resignation comes as a surprise. 

Mr. Johnson is also a high-grade in- 
surance man of unusual talents and 
the Masonic Protective Association is 
to be congratulated upon securing the 
services of these gentlemen. It is the 
largest and most successful company 
of the type in the country. 





WATERBURY MEN TO MEET 

The Waterbury, Conn., Fire Under- 
writers’ Association will meet on March 
28. C. S. S. Miller, secretary of the 
National Association of Insurance 
Agents; James L. Case of Norwich and 
others will speak. There will also be a 
dinner. 
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1863 


THE 1918 


FIREMAN’S FUND 


INSURANCE COMPANY 
OF SAN FRANCISCO 


(CALIFORNIA STANDARD) 


ss vind Base dy kd 4 hDSw he ee $16,719,842.62 
Premium Income ............ gutta 14,177,744.68 
ES 4.4), «hs so bee eae sees 1,500,000.00 
EE etre rer Pee 11,387,917.88 
Reserve Fund ............... Lae 7,665,291.91 
Surplus Fund ............. eee 3,831,924.74 


Policyholders’ Surplus $5,331,924.74 


COMPARATIVE CONDITION 


January 1st Assets Reserve Net Surplus 
SOP asesss $ 741,487.72 $ 244,603.64 $ 153,172.13 
SE vetees 2,431,717.79 797,618.97 484,438.25 
ee 3,884,381.08 1,316,823.19 1,312,720.64 
TOO sviow 7;431,401.75 3,180,066.25 2,014,856.91 
| eeeree 10,175,434.49 —5,244,797.20 2,275,058.51 
SOEE. sances 13,445,953.99 — 6,155,238.71 3,676,192.50 
FOND secs 16,719,842.62 7,665,291.91 3,831,924.74 








EASTERN DEPARTMENT 


A. K. SIMPSON, Manager 
J. W. LITTLE, Assistant Manager 
Mason Building, Boston, Massachusetts 




















SHOULD AN AGENT 


SOLICIT RIGHT TO 
INSPECT POLICIES 


Prominent Insurance Men Give Their 
Views on This Subject to 
This Paper 








IT ALL DEPENDS, IS CONSENSUS 





If Policies are Examined, Give Both 
Sides a Chance, Says 
George T. Dexter 





No magazine article in years has at- 
tracted so much attention as the March 
issue of the “American Magazine,” de- 
scribing the selling methods of George 
H. Beach, a large writer of New York 
and Detroit, who, by the way, has just 
placed a $1,000,000 insurance on Ger- 
rish Milliken, of New York City. What 
particularly interested insurance men 
was the publication in this article of 
a letter written by Mr. Beach to a man 
he had never met in which was solict- 
ted the privilege of examining his 
policies for the purpose of giving ex- 
pert advice about his insurance. 


Insurance Specialists 


There has gradually grown up in New 
York City and other communities a 
class of producers who call themselves 
“Insurance specialists,” and who take 
the position that they can be of value 
to the public by making suggestions in 
reference to an _ insured’s policies. 
These insurance specialists have not 
always conducted themselves in the in- 
sured’s office, after once obtaining pos- 
session of his policies, as they should, 
and in some quarters the practice has 
been condemned. 

A number of prominent insurance 
men were asked this week to discuss 
the question of inspecting policies. The 
Eastern Underwriter’s question was: 

Is such practice legitimate, ethi- 
cal and in the best interest of life 
insurance? 


Here are a few of the replies: 
George T. Dexter, Second Vice-President 
Mutual Life 


You ask whether I deem it “legitt- 
mate, ethical and for the best interests 
of life insurance” for an agent to write 









PILOT 


SS 


= 

















2 


THE EASTERN 


UNDERWRITER 


March 15, 1918 





to a business man and ask him for 
the privilege of inspecting his policies, 
giving aS his reason that he may be 
of benefit to him by making sugges- 
fons regarding his insurance. Your 
reference is to letters going to men 
who are unknown to the agent making 
the proposition. 


I must undertake to answer that 
question as an abstract proposition, 
rather than by passing judgment upon 
any particular instance, as to the facts 
cf which I may not be fully informed. 
To come to the point directly, I can 
see no objection to such a course on 
the part of an agent provided he hap- 
pens to be an infallible guide, free 
from bias and prejudice, incapable of 
giving injudicious advice; in other 
words, virtually an angel of light. 


Presumably, the agent asking such 
privilege believes, or suspects, that he 
may be able to render good service to 
the policyholder by advising certain 
changes in his contract, or possibly by 
substituting new policies for those he 
now holds. The agent may be con- 
scientious in this, but even conscien- 
tious and unbiased experts will often 
differ as to just what would be the 
better policy in a given case, 

Let us Suppose now that the agent, 
who is anxious to advise policyholders 
of other companies than his own as 
to the insurance they are carrying, is 
really capable and honest. We cannot 
assume that he is infallible but we 
may assume that he is thoroughly con- 
scientious and that he would not in- 
tentionally give improper counsel to 
anyone. Grant also that he believes it 
to be his duty to advise the insured 
exactly as the matter appears to him. 
There ‘yet remains one thing for him to 
do. Knowing that he himself is not 
{ufallible and being sincerely desirous 
that no mistake shall be made he 
should advise the insured to consult 
also with the company which issued 
the policies in the first place, or with 














THE DALLA 
BIG FIWoRTH, 
TEXAS GREAT 


co 


LIFE 
AUSTIN 


4 pr 
SAN ANTDMIOs . 
*OtL Riu COMPANY . 








Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 








O. S. CARLTON 


PRESIDENT 














its representatives, before acting in the 
matter himself. If the agent is really 
working in the interest of the policy- 
holder, he will advise the latter to hear 
both sides. 


L. Seton Lindsay, Superintendent of 
Agencies, New York Life 


I find it difficult to give a concise 
answer to your question, as to whether 
or not I “consider it ethical and for 
the best interests of life insurance for 
an agent to write to a business man 
and ask him for the privilege of in- 
specting his policies.” 

There is no question but that the 
honest life insurance man can do his 
clients a great service by going over 
his clients’ policies and explaining to 
his clients just what they have. So 
often men buy life insurance in a care- 
less way, and collect a lot of insurance 
during ten or fifteen years, without 
knowing what they have got. 

On the other hand, I fully appreciate 


how much this service to policyholders 
has been abused by unreliable and un- 
faithful agents, and what should be a 
sacred duty has been turned into a 
cloak for lapsing and twisting insur- 
ance. 

I am not familiar with the circum- 
stances surrounding the particular case 
which you refer to; but on the broad 
ground of an agent writing as a general 
practice to the public indiscriminately, 
offering to look over their policies, I 
agree with you that it is a bad practice. 
Ii. would be much the same as a doctor 
circularizing all sorts of people and 
suggesting that he be allowed to ex- 
amine them and give his opinion, as 
to the kind of treatment they have 
been receiving from their own physi- 
clans. 

There can be no argument but that 
it is a good thing for an individual 
tc be examined by his physician fre- 
quently, and yet it would be far-fetched 
to make out of this fact an excuse for 


some doctor to try and obtain patients 
from other doctors through a general 
circular. 


William H. Sargeant, Vice-President 
Massachusetts Mutual Life 

I cannot say that, as a general propo- 
sition, I approve of the practice to 
which you refer, although there are 
probably instances where the purpose 
is honest and above-board and where 
ne criticism would attach. When the 
irformation gained is improperly used, 
however, I consider that the procedure 
becomes unethical and most harmful to 
the interests of our business. It is, 
of course, the prevailing suspicion that 
the object at times sought, and occa- 
sionally attained, is the unsettling of 
the business, which is both dishonest 
and unlawful. 


W. E. Taylor, Superintendent of Agen- 
cies, Equitable Life Assurance Society. 

i have your letter of March 4 in 
which you ask for an expression of 
my opinion as to whether 1 think it 
iegitimate, ethical and for the best in- 
terests of life insurance for an agent 
to write to a man, to whom he is pre- 
sumably unknown, asking to be allowed 
tc inspect the policies of life insurance 
le is already carrying for the purpose 
of making any suggestions which may 
occur to him regarding them. 

I ‘would say in reply that in my 
opinion danger lies in the abuse of the 
piivilege thus extended; self interest 
is a powerful motive, and I fear that 
in many instances suggested changes 
to the advantage (?) of the insured 
from one form of policy to another 
wceuld be prompted by the compensa- 
tion to be derived by the agent, but 
what is a greater danger is the temp- 
tation to suggest replacing an exist- 
ing policy by another in a different 
company, and upon an apparently more 
attractive or an up-to-date form, which 
in the last analysis cannot be done 
without cost to the insured. 

Those agents who are today most 


(Continued on page 6) 
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1918 


ANNOUNCEMENT 








In conformity with a resolution passed unanimously by the 
Board of Directors of The Germania Life Insurance Company 
on December 5th, 1917, and with the approval of the Superin- 
tendent of Insurance of the State of New York, the company on 
March Ist, 1918, assumed the new corporate name of : 


The Guardian Life Insurance Company of America 


1917—the last year under the old name was the most successful 
during the company’s existence of fifty-eight years. The new 
business paid for amounted to $24,800,000.00 representing a gain 
of more than $3,700,000.00 over its best previous year while the 
business in force showed an increase of $10,222,000.00 


Assets over $54,500,000.00 


Guarantee and Dividend Fund over $5,800,0000.00 


Total Insurance in Force over $169,000,000.00 
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New York Life’s 
New Double Indemnity 


CONTRACT BEGINS APRIL 1 








Continues Through Policy’s Lifetime— 
Can’t Be Terminated at Com- 
pany’s Option 





Beginning with April 1 the New York 
Life will begin to issue policies on all 
pians containing a new and more liber- 
al double indemnity benefit. The extra 
premium for policies containing this 
benefit on all plans of insurance except 
limited payment policies is $1 per thou- 
sand at all ages at which the policy 
will be issued. The extra premium for 
limited payment policies depends upon 
the number of premiums to be paid. 

The new double indemnity benefit 
will continue during the entire lifetime 
of the policy and cannot be terminated 
at the option of the Company. For 
the present the Company will continue 
to issue policies containing the travel 
couble indemnity benefit as heretofore. 

(Regarding the new policy the Com- 
pany says: 

The occupation of the insured will 
constitute an important factor to de- 
termine whether the Company can 
grant the new double indemnity bene- 
fil; therefore, great care should be ex- 
ercised in stating in the application the 
exact duties of the applicant. Speak- 
ing generally, the Company will be 
governed by the following rules in is- 
suing policies of insurance containing 
indemnity benefits: 


(1) Persons to whom standard in- 
surance is granted providing for 
disability benefits can have the new 
double indemnity benefit, There 
will be a few exceptions, however, 
to this rule, the exceptions apply- 
ing to those occupations which 
have a higher accident rate than 
the normal, such, for example, as 
electricians, mining engineers, offi- 
cers on steamships, railroad em- 
ployes (not clerical), smelter and 
steel workers, lumbermen, etc, 

(2) Applicants who are rated for 
causes other than occupation, and 
to whom disability benefits are 
granted, can have either form of 
double indemnity. 

(3) Cases rated 5 years or less 
for occupation may or may not be 
entitled to double indemnity bene- 
fits. Each case coming within this 
category will be treated on its 
merits. 

(4) Cases rated over 5 years for 
occupation will not be entitled to 
disability benefits or either form of 
double indemnity. 


The maximum amount of insurance 
the Company. will issue on any indivi- 
dual life containing a double indem- 
nity benefit remains the same as here- 
tofore. 


MADE ASSISTANT SECRETARY 





Promotion for a Prudential Man—Start- 
ed with Company in St. Louis 
in 1892 





John H. Birkett has been made an 
assistant secretary of The Prudential. 
He started as a clerk in the St. Louis 
Gflice in 1892. In 1897 he was made an 
inspector. In 1909 he was called to the 
home office and installed as assistant 
Manager of Division E. ‘Later he be- 
came manager of Division K. In 1912 
ke was promoted to supervisor. 

The Prudential “Weekly Record” 
prints pictures of Henry B, Sutphen 
and George H. Chace who have been 
Promoted. Mr. Sutphen has been made 
an acting supervisor, Mr. ‘Chace an 
acting division manager. 


Job E. Hedges Counsel 
For Life Presidents 


A FAMOUS NEW YORK LAWYER 








Owner of Many College Degrees, Dis- 
tinguished in Politics and Notable 
Banquet Speaker 


Job E. Hedges, of Hedges, Ely & 
Frankel, New York, has been selected 
as counsel for the Association of Life 
Insurance Presidents. He is one of 
the most famous lawyers in New York, 
a prominent figure for years in the 
Republican party, and one of the great- 
est of after-dinner speakers. 

Mr. Hedges was graduated from 
Princeton University in 1884 with the 
degree of A. B. and was given the 
A. M. degree in 1887 by his Alma 
Mater. In 1886 he was graduated from 
the Columbia University Law School 
with the degree LIL. B. In 1914 the 
degree of LL. D. was conferred upon 
him by the St. Lawrence University 
and the University of Pittsburgh. 


Was Once a Magistrate 


In 1886 he engaged in the practice 
of law in New York City. He was 
secretary to Mayor Strong from 1895 
to 1897, inclusive; city magistrate from 
May to December, 1897, and deputy 
attorney general of the State of New 
York in 1900. 

Mr. Hedges is a member of the Amer- 
ican Bar Association, New York State 
Bar Association, New York (County 
Lawyers’ Association, Association of 
the Bar of the City of New York, Sons 
of Veterans, Sons of the Revolution, 
Union League, University, Princeton, 
Lawyers, Republican and The Players’ 
Club. 


Great Southern Buys 
Wichita Southern 


IMPORTANT DEAL 





IN TEXAS 





E. P. Greenwood Made Vice-President 
of Great Southern—Busch Building 
in Dallas Purchased 





(By Tel. to The Eastern Underwriter.) 

‘Houston, Tex., March 13.—At the 
annual meeting of the stockholders of 
the Great Southern Life Insurance Com- 
yvany, held yesterday at the home of- 
fice, the purchase of the Busch Build- 
ing, Dallas, was ratified. At the same 
time the directors ratified the purchase 
of the Wichita Southern Life Insurance 
Company of Wichita Falls. 

Elect Greenwood Vice-President 

New directors elected were J. A. 
Kemp, president of the Wichita South- 
ern, and E. P. Greenwood, vice-presi- 
dent and general manager of the 
Wichita Southern; ®. H. Stewart, J. 
C. Duke and E. L. Flippen, of Dallas. 

‘Mr. Greenwood ‘was elected vice- 
president of the Great Southern, suc- 
ceeding James A. Stephenson. All 
cther officers were re-elected. Mr. 
Greenwood was at one time agency di- 
rector of the Southland Life, and be- 
fore that was with the Northwestern 


Mutual Life and the Equitable Life As- 
surance Society. 

The Wichita Southern wrote non-par- 
ticipating only. It was incorporated in 
March, 1911, and has a surplus of about 
$150,000. 

On January 1, 1917, it had admitted 
exsets of $610,000; net reserve of $270,- 
¢00, and had written about $8,500,000 
ef insurance. 





Prudential 


Group 
Policies Sell 





FORREST F. DRYDEN, President 





Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


Home Office: NEWARK, N. J. 

















New Policy of 
Penn Mutual Life 


BRIEF SYNOPSIS AND RATES 








Automatic Conversion to O. L. at End 
of Two, Three or Four Years— 
Rate Guaranteed 





The Penn Mutual announces that it 
kas in preparation a policy specially 
adapted to present conditions, which 
will be issued shortly upon approval 
by the several State insurance depart- 
ments. 


This policy provides for automatic 
conversion to O.L. at the end of two, 
tree or four years, as issued, the O.L. 
rate being guaranteed. No question of 
raise of rate can therefore affect this 
contract. It is designed to cover pres- 
ent conditions giving insurance at a 
very low rate for the first two, three 
or four years, as selected and at the 
O.L. rate thereafter. However, at any 
time during the two, three or four 
years it can be converted to a limited 
life or endowment form either as if 
s0 issued or at attained age. 

No Re-Solicitation at End of Term 
Period 

At the end of the term period, no 
re-solicitation of the insured, no papers 
tc be signed or rewriting of the pol- 
icy are necessary. The payment of 
the O.L. premium for which notice 
will be sent will act as a conversion 
to the OJL. form. If that premium is 
uot paid before the end of the days 
of grace, the agent can then gct on 
the job. 

The policy contains the No. 4 war 
Clause and the premium rates are 
sihghtly lower than the rates for the 
Five O.T. Form. 

The disability feature is not applica- 
ble to this policy during the period of 
the term insurance; but will be added 
at the date of conversion if satisfac- 
tory evidence of insurability is then 
furnished and a request so to do is 
made. 

Rates 

(Rates per thousand for several ages 

follow: 


2-Year 3-Year 4-Year 
Age Term Term Term 
. a re $10.72 $10.75 $10.78 
nD. ate Acwdd alae od 11.61 11.56 11.63 
ere er 13.45 13.61 13.78 
ee eae 19.24 19.77 20.34 





VIRGINIA CODE ADOPTED 
Little Known by Insurance Men Re- 
garding Possible Effect 
of Changes 





The new Virginia Code has been 
adopted. There are over 1,500 changes 
in the law and many of them affect 
corporations in such a way as to be of 
interest to insurance companies. The 
various insurance branches are also di- 
rectly affected in numerous ways. In- 
surance men have been unable to 
follow this legislation. The new code 
was prepared and copies of it bound but 
they were not readily available for in- 
spection and insurance attorneys now 
know little about the general effect of 
the law. The code contains over 2,000 
pages, 





SELLS WAR INSURANCE 

Lieutenant W. F. Winterble, now sta- 
tioned at Camp Grant, near Rockford, 
Ii)., and formerly the junior member of 
the general agency of Winterble & Win- 
terble at Primghar, Iowa, for the Bank- 
ers’ Life of Des (Moines, is playing a 
prominent part in the war insurance 
work at Camp Grant. He has person- 
ally written applications for $455,000 
of Government insurance among the 
members of his own battery, and he is 
at the same time helping in the gen- 
eral war insurance work by giving talks 
on life insurance at the various Y. M. 
C. A. meetings of his brigade. 
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Dividends on Metropolitan 
Life’s Industrial Policies 














~ 








Dividends payable in 1918 have been declared on all premium-paying in- 
dustrial policies issued by the Metropolitan prior to January 1, 1914, and on 
certain paid-up policies which shall be in force January 1, 1918, as follows: 

’ Premium Credit Dividends 

To every holder of an industrial whole life or $500 endowment at age 80 
policy, issued prior to 1907, where the insured will pass the 75th birthday in 
1915, on the next subsequent anniversity date of the policy, if then in force, and 
premiums are paid to that date, a dividend credit equal to premiums for 62 
weeks. 

To every holder of an industrial whole life or $500 endowment at age 80 
policy, issued prior to 1907, where the insured has passed the 75th birthday 
prior to January 1, 1918, on the anniversary date of the policy in 1918, if then 
in force, and premiums are paid to that date, a dividend credit equal to pre- 
miums for 62 weeks. ; 

Except, on whole life policies where the 80th birthday of the insured is 
subsequent to and within 02 weeks of the anniversary date of the policy in 
1918, the dividend will be for such number of weeks as will credit the weekly 
premium from the anniversary date of the policy in 1918 to the date when the 
iusured will be entitled to the face of the policy as an endowment under the 
special option “endowment at age 80.” If, however, these policies are not sur- 
rendered under the special option, they will be entitled to a dividend credit 
equal to premiums for 62 weeks. 

. To every holder of an industrial policy issued prior to January 1, 1914, a 
dividend according to the year of issue as follows: 





1886.... weeks 1893-1894. . -...9 weeks 
138/.. weeks lwyd-15Y0.. ---8 weeks 
1888... weeks 1oys-15¥8. . -.7 weeks 
18xy wecks leyy- 1YUU o weeks 
WG icccccccvsscssces 12 weeks lywul- 1906 5 weeks 
BL, vvevseccovescéne 1l weeks 19U/-1913 4 weeks 
Mi etésasessesenves 10 weeks 





These dividends are thus for percentages varying from about eight to one 
hundred per cent. of the amount of weekly premiums for a year. 

All dividends are due and payable on January 1, 1918, except the 52 weeks’ 
dividends on whole life and $500 endowment at age 80 policies, which are pay- 
able on the anniversary dates of the policies. 


Mortuary and Maturity Dividends 

Mortuary and maturity dividends have been declared payable on claims on 
all industrial policies issued or assumed by this Company bearing date prior 
to January 1, 1907—except even $500 to $1,000 life and $500 endowment at age 
80 policies—where the date of death of insured or date of maturity of policy 
is in 1918. 

first.—On premium-paying policies where death of insured occurs in 1918, 
the dividends granted will be a certain per cent. of the death benefits called 
for by the policies, the per cent. depending upon the year the policies were 
issued, as follows: 





1901-1906. 

Second.—On paid-up or free policies or insurance in force under paid-up 
automatic concession, granted in lieu of premium-paying policies issued prior 
to January 1, 1907, where death occurs in 1918, the dividends will be based on 
the period for which premiums were paid on the original premium-paying policies. 


1879-1883...... 26 per cent. BBs csdcvssiceess 14 per cent, 1893-1894......0008 9 per cent. 
1884... 22 per cent. ..13 per cent, 18Y5-1896.. -..8 per cent, 
1885.. -20 per cent --12 per cent. 189/- 1898... ...7 per cent. 
1886... -18 per cent ..ll per cent, 1899-1900... .-6 per cent. 
BE osevcscceee 16 per cent 


10 per cent. 5 per cent. 


If paid 5 toll years inclusive dividends of 4% of the Paid-up Insurance. 
Ji paid 12 to 17 years inclusive, dividends of 5% of the Paid-up Insurance. 
If paid 18 to 19 years inclusive, dividends of 6% of the Paid-up Insurance. 
If paid 20 to 21 years inclusive, dividends of 7% of the Paid-up Insurance. 
If paid 22 to 23 years inclusive, dividends of 8% of the Paid-up Insurance. 
If paid 24 to 25 years inclusive, dividends of 9% of the Paid-up Insurance. 
If paid 26 years, dividends of 10% of the Paid-up Insurance. 

If paid 27 years, dividends of 11% of the Vaid-up Insurance. 


lf paid 28 years, dividends of 12% of the Paid-up Insurance. Etc., ete. 

Third—On premium-paying policies maturing as endowments in 1918—ex- 
cept $500 endowments at age 80 and whole life policies paid as endowments un- 
der our special option “endowment at age 80’—the dividends will be the same 
per cent. of the face of the policy as would have been granted if the policy 
had been surrendered as a death claim. 

Fourth.—On every paid-up or free policy or insurance in force under paid- 
up automatic concession, granted in lieu of a premium-paying policy issued 
prior to January 1, 1907, maturing as an endowment in 1918, the dividend will 
be the same as would have been paid if the policy had been surrendered as a 
death claim. 


Special Option “Endowment at Age 80” 

During the year 1918 the insured under a premium-paying industrial whole 
life policy, who has reached the age of 80 and whose policy has been in force 
15 years.or more, may surrender the policy and receive as an endowment the 
amount stated in the policy as a death benefit. 


Assumed Policies 

All industrial policies assumed by the Metropolitan bearing date prior to 
January 1, 1914, will be entitled to premium credit dividends equal to those paid 
on similar Metropolitan policies of the same date, except dividend life endow- 
ment policies issued by the Sun Life Insurance Company of Louisville, Ky., 
which are entitled to dividend credits according to their contracts. 

Some of the assumed policies contain clauses providing for the payment of 
dividends in cash. If the insured under these policies insist upon cash divi- 
dends, the policies must be forwarded to the industrial dividend division in the 
Home Office, and they will return the policies with receipts for cash dividends. 

Pacific Mutual policies issued on and after July 1, 1899, are increasing in- 
surance contracts, and the life policies are not entitled to 52 weeks’ dividends 
nor are they included in our offer special option “endowment. at age 80.” 


$1,000 POLICIES 





Surprising the Number That Pass 
Through, Says Equitable Life 


of lowa 





It is surprising to note the number 
xf ‘$1,000 policies which pass through 
the office during a single month, and 
they are welcome. At the same time, 
we have wondered whether those 
agents who are prone to write $1,000 
policies have considered seriously the 
‘possibility of increasing the amounts, 
says “Equiowa.” 

(Let us take a hypothetical case. A 
man is canvassed for insurance. The 
agent tries to write him for $2,000, but 
the prospect says nay, nay. The best 
he will do is an application for $1,000. 

What does the applicant have in 
mind in that case? He thinks that by 
this act he will leave to his wife, to 
bis family, to his parents, or other de- 
pendents, the sum of $1,000 at his 
death. He may do so, but the chances 
are that he will fall far short of this 
amount if that is all the insurance he 
takes. 

The greater percentage of deaths fol- 
low periods of illness. That means 
doctor bills and other expenses. It 
may mean the services of a trained 
nurse, and when death occurs, there 
are funeral expenses and a little green 
spot on the hillside. It needs no stretch 
of the imagination to count a cut in the 
$1,000 estate of approximately fifty per 
cent., and there is left to the family 
the sum of $500 after the payment of 
expenses, instead of ‘$1,000 as was an- 
ticipated ‘by the applicant for insur- 
ance, 

Why not point out the possible con- 
tingencies which may enter into the 
transaction, and ‘we venture to say that 
in a goodly percentage of cases the ap- 
plicant would at least be willing to 
stretch the application to include an 
extra $500 for possible expenses inci- 
cent to sickness, death and burial. 





WALKER’S INSURANCE 

The recent death of James S. Walker, 
a Provident Life & Trust special agent 
in Pittsburgh, illustrates the value of 
life insurance protection. ‘Suddenly 
stricken with illness he died a few days 
later. He had a Provident policy only 
seventy-four days old. 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 


256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 


port shows insurance 
force of $146,050,144, an 
crease during the year 


in 
in- 
of 


$12,556,816. The Company 


paid the policyholders 


in 


1917 $3,467,823, of which 
$731,696 was in dividends 


or premium refund. 


Its 


insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 


542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 


Supt. of Agents. 


256 Broadway, New York, N. Y. 























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
| See the new low Rates 
. JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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Insurance in force over 
$142,000,000 





15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illustration 
of the Fidelity “Income for Life.” 


This DIRECT LEAD SERVICE helped to make 1917 the best year in 
Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE™ 
INSURANCE COMPANY, PHILADELPHIA. 


Walter LeMar Talbot, 


President 
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Northwestern Protests 


But Pays $546,497 


MUST COLLECT, SAYS CLEARY 








Then the Commissioner and Repre- 
sentative of Company Go to 
Lunch Together 
(From the Milwaukee “Sentinel’”) 
Madison, Wis., March 2 (Speciai).— 
“Mike” and “Hank” are pals. They 
have been “sidekicks” for, lo, these 
many years. “Mike” is Commissioner 
of Insurance M. J. Cleary. ‘Hank’ is 
Henry Tyrrell, special representative 
of the Northwestern Mutual Life In- 

surance Company of Milwaukee. 

On or about the first day of March 
in each year, Mr, Tyrrell enters the 
office of the insurance commissioner 
at Madison, and after formally greet- 
ing the commissioner says: 

Mr. Tyrrell’s Formal Speech 

“Mr. Commissioner, I am filing with 
your office today an application for a 
license to do business in Wisconsin. I 
am also filing our annual statement and 
cther statements showing certain items 
of receipts for the year. I understand, 
Mr. Commissioner, that you are of the 
opinion that a certain statute of Wis- 
consin imposes a license fee upon the 
company for the privilege of doing busi- 
ness in the State. I am handing you 
now a letter from Mr. Markham, presi- 
dent of our company, in which it is 
contended that if there is any such 
statute it is unconstitutional, for rea- 
scns stated, and even if it is constitu- 
tional, under your interpretation, alto- 
gether too many items are included. 

“You will note that Mr. Markham in- 
quires whether in case of the refusal 
to pay the amount you claim the com- 
pany ought to pay, you will cancel or 
withhold the license.” 


Commissioner Cleary’s Formal Reply 

Commissioner Cleary, deeply atten- 
tive and greatly interested in what Mr. 
Tyrrell has to say, replies: “Mr. Tyr- 
rell, unless your company pays today 
the license fee or tax referred to in 
the statute in question or refuses to do 
so. I will withhold your license and 
refuse to permit your company to trans- 
act ‘business in this State.” 

“Will you please reduce that to writ- 
ing, Mr. Commissioner?” queries Mr. 
Tyrrell. 

“T will,” says Mr, Cleary, and prompt- 
ly does so. 

Thereafter, Mr. Cleary and Mr. Tyr- 
rell proceed to the office of Henry 
Jchnson, State treasurer, where Mr. 
Tyrrell makes another formal state- 
ment of his position, but finally suc- 
cumbs to the threat of the insurance 
commissioner, and lays down a check 
for the so-called license fee, accom- 
panied by a formal protest. 


Pays $546,497.27 
On Friday, Mr. Tyrrell paid into the 


State treasury $546,497.27 as the com- 
pany’s tax for the year. 

Immediately after the 
this conversion took place. 

“Well, Hank. where are we going to 
lunch?” 

“O, let’s go over to the club.” 

“No, let’s go to Bens.” 

“All right, Mike.” 

And out they go—“‘Mike” and “Hank” 
—for Bens. The State has got its 
money and the Company has preserved 
it’s rights, with “everybody happy.” 


formaiities, 





ATTEND FUNERAL IN BODY 





Life Underwriters’ Association of. Roch- 
ester Pays Last Tribute to 
Andrew V. Smith 


All members of the Life Under- 
vriters’ Association of Rochester, N. 
Y., attended the funeral of Andrew 
V. Smith, one of the most distin- 
guished life insurance men up-State, 
and who had represented the North- 
western Mutual Life for years. When 
President Lincoln issued his call. for 
volunteers, Mr. Smith was one of the 
first to enlist. The Life Underwriters’ 
Association adopted the following me- 
moriam: 

“It is with keen regret that the Life 
Underwriters’ Association of. Rochester 
have learned of the death of Mr. An- 
diew V. Smith, who for more than 
twenty-five years has represented the 
life insurance business in this city. 

“Mr. Smith has been a loyal friend 
these many years. His has been a 
joyful life and his cheerful face re- 
vealed the happiness within. In a rare 
degree, he had the faculty of making 
other people happy. As a result of 
his kindliness and cheer, few men in 
Rochester have had a larger number 
of loyal, true friends. 

“His was a life of service. He was 
constantly planning and doing for the 
welfare of his fellowmen. Interested 
in all good enterprises, he gave gener- 
ousiy of time and money for their suc- 
cess. Young at heart, he was always 
ready to do his part in every good work, 
in spite of advanced years. Activity 
characterized him until, seven weeks 
before his death, disease forced him 
into retirement. 

“As an enthusiastic member of this 
Association, he was a large contributor 
to its success and development. In 
every possible way he furthered its in- 
terests and, as president, efficiently 
administered its affairs during the year 
1915. The members will greatly miss 
his counsel and fellowship. 

“This heartfelt expression of our 
esteem and affection will be conveyed 
to his family, published in the daily 
press and recorded on the minutes of 
this organization.” 








THE AVERAGE ‘EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


“ . OF PITTSBURGH .. .«. 
are higher this year than.ever before. -Our ' 
attractive Accident and ‘Health «Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH :Contract.to , 
FRANK A. WESLEY 


Vice-President and Diector of Agencies 


——_— —_ « 








Policy Plan Comparisons of ‘Phoenix ‘Mutual 





The following comparison of paid-for 
business during the last five years 
classified according to .the various 
plans shows a material increase in the 
amount issued on the annual premium 
life plan in 1917 over the preceding 
years and a corresponding decrease in 
the life disability plan which it was 
necessary to withdraw early in the 





Paid-For Business 1917. 


year. The steadily increased percent- 
age after the item ‘Other . Limited 
Premium. Life” is due to. the growing 
popularity of the 30-premium life con- 
tract. 

In 1916 the amount issued on, the 
life, limited premiym life, Jlife-disabi:- 
ity and protective plans was.77.2 per 
cent. of the total, and.for 1917. this 
percentage is 80.7 per cent. 





1914. 





1916. 1915. 1913. 
Annual premium life .......... 84.0% 31.9% 28.7% 34.3% 35.6% 
er 24.3 22,3 22.9 37.4 37.1 
Other limited premium life..... 4.9 4.5 3.6 3.4 2.8 
ee L5 13.2 17.5 
20-year endowment ............ 3.4 4.9 4.9 6.0 6.7 
Other endowment ............. 2.3 1.8 1.7 2.1 1.6 
PG: cakes sie desenscsaennghes 12.2 13.2 12.5 12.7 » 12.9 
PI: sk enw eeeaw de dnawlen 4.6 5.3 4.7 
MiscOMANGOUS ....ccccecscesees 1.4 2.9 3.5 41 3.3 
100. 100. , 400. 190. 100. 
Total Insurance in Force December’ Life-disqbility ................. 32 
31, 1917 26-year endowment ............ 8.2 
Annual premium life .......... 34.0% tard snaawmest *Perersepeg® rye 
SO-promuam NEO. .csccscsccsyvee 33.0 protective .................... 13 
Other limited premium life..... 5.7 EE” x06 os0sseepaaee | 


ADDITIONAL FIGURES 

The Peninsular Casualty, Detroit, 
paid for $1,753,249 insurance up to De- 
cember 31, 1917, and .its assets are 
$309,682. 

The Provident Life, of Des Moines, 
paid for $1,467,936 in 1917. Its assets 
are $290,619. 

The American Bankers, of, Chicago, 
has in force over $14,000,000. Its. ad- 
mitted assets are $1,184,375. 


many. honors with the Society. 








George R.. Douthit, who, entered the 
service of the Equitable Life Assurance 
Scciety fifteen years ago, has won 
In a 
territory averaging only. eight persons 
to the square mile his agency last year 
produced $814,327 of insurance. 





The. Merchants’. Mutual . Automobile 
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and their beneficiaries, 
Great Policyholders’ Company. 


The Union Central | Life Insurance Company, of Cincinnati,:O. 
ALLAN. WATERS, Second, Teotenttot 





The GOOD WILL created by farm loan investments, 
— developing the 
thereby contributing largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Country’s agricultural 


JESSE R. CLARK, President. 





THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in,his efforts,.as a mighty rear guard, is the stren the arteaiee ' | 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central.Agency Force are: 
The SECURITY of the non-fluctuating, panic 


r 
proof investments, limited to first mortenges on carey , 
selected cultivated farms, and United States Lib 


resources, and 
Bonds. 


The stronger the rear guard, the 


The SAVING enjoyed by policyholders.in premium de- |} 
posits, the result of the 
favorable mortality, and economy. of..management. ‘ 


Liability, Buffalo, began business 
March 5. 
EE _ 


Company’s. superior earnings, | 
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The Ethics of Asking 
to See Policies 


page 2) 

successful are those who have learned 
by experience that lasting and gratify- 
ing success in life insurance work is 
based upon the idea of creation rather 
than tearing down or correcting (7?) 
the work of the former fellow agent. 


E. A. Woods, General Agent, Pittsburgh 
I consider the practice of which you 
speak as very dangerous and unethical 
and would not in any way recommend 
such action as being to the best inter- 
ests of the life insurance business, 


(Continued from 


Cornish, General Agents, 
Newark 


Day & 


We can see nothing inherently un- 
ethical for an agent to ask a business 
man for the privilege of inspecting his 
policies. There have of recent years been 
gréat improvements in life insurance 
service of which many men are ignorant, 
ana we have found that by calling the 
attention of policyholders to provisions 
in. their present contracts, by means 


ef which their insurance estate can be_ 


conserved, we are doing them a real 
service, while at the same time we are 
able, in a very practical way, to con- 
vince men that they are under-insured. 
It is needless to say that no effort is 
ever made by us to dissatisfy a man 
with his present contracts, or to twist 
his insurance. No such purpose is 
contemplated in the suggestion that 
we may be able to render a man a 
service by inspecting his policies. 


The twister can take advantage of 
any method pursued by an honest agent 
to get the attention and interest of a 
prospective client. If all such methods 
were tabooed the insurance agent might 
as well get out of business. 


Rebert J. Mix, Manager, New York 


In reply to your question I woull say 
that in my judgment “it all depends.” 

There is no doubt that an experienced 
agent can often secure business if he 
is able to persuade the man whe is 
carrying life insurance to submit nis 
policies for inspection. Such au _ in- 
epection, for instance, often develops 
the fact that the insured is not carry- 
ing sufficient insurance for a man in 
his position, or it may develop the fact 
that he has a limited payment policy 
ahout to mature, in either case making 
it strictly legitimate for the agent to 
uudertake the placing of more insur- 
ance. 


On the other hand, the agent, after 
securing access to the policies, may 
proceed to make the effort to under- 
mine the insured’s confidence in one 
cr more of the companies in which his 
insurance is carried or may try to in- 
,duce him to give up some of his old 
policies and take new ones, in which 
event it is evident that he is guilty of 
a very unethical and illegitimate act. 


So 1 get back to my original state- 
ment that it all depends upon the 
spirit which animates the agent and 
what he does when he has been al- 
luwed to inspect the policies. In other 
words, it may be a perfectly legitimate 
and, proper thing to request an oppor- 
tunity to inspect an insured’s policies, 
but we must admit that such an oppor- 
tunity, when granted, is apt to result 
in subjecting the agent to a great 
temptation to-do some twisting, If he 
resists that temptation, well and good 
—if he doesn’t, it’s all wrong—and 
there you are. 


It is easy to see how an experienced 
life insurance man, possessing an ex- 
tensive knowledge of his business, can 
really be of great service to holders 
of policies if he is called as a spe- 
cialist or life insurance advisor. On 
the other hand, there is no doubt but 
what there have been many cases in 


which life insurance men, with limber 
ccnsciences, have abused this privilege. 


Mellor & Allen, General Agents, 
New York City 

The question ‘which you bring up is 
such a borderline one that it would be 
a“ very difficult thing to lay down a 
general rule. We personally believe 
it is a very bad thing to canvass for 
insurance on the. plea of going over all 
the man’s policies, which, of course, 
brings up the point indirectly of chang- 


ing these same _ policies. This, of 
course, is always bad business prac- 
tice. 


On the other hand, after canvassing a 
man for life insurance and having writ- 
ten him in your own company, or are 
about to write him in your company, 
there is certainly no harm in going 
over the other policies in order that 
rremium dates, beneficiaries, etc., may 
be arranged satisfactorily. 

We hope that from this two-sided 
point of view you may be able to see 
our position clearly. 


Walton L. Crocker, 
John Hancock. 


vice-president, 


You ask me to give you my opinion 
upon the merits of the question of 
whether it is legitimate, ethical and for 
the best interests of life insurance for 
an agent to write to a business man 
and ask him for the privilege of in- 
specting his policies on the plea that 
the agent may be of benefit in making 
suggestions, 

It seems to me that this question is 
so involved with a multitude of varying 
circumstances that it would be diffi- 
cult to give an offhand answer. None 
of us has any use for the operations 
of the abstracter, or the twister, or the 
professional “inspector.” They are all 
birds of a feather. It is a pity that 
there are no means of putting a stop 
to the activities of these “advisers,” 
whose business it appears to unsettle, 
dissatisfy and destroy, for their own 
advantage. 





NEW WORLD LIFE 





Increased Insurance in Force $11,000,- 
000 in 1917—President Cadigan 
Wins Litigation 





The New World Life on December 
31, 1917, had more than $17,000,000 of 
insurance in force and more than $2,- 
625,000 assets. It increased its insur- 
ance in force more than $11,000,000 in 
1917. Recently Judge Zent, of the Su- 
preme Court of Spokane County, found 
a verdict for John J. Cadigan, presi- 
dent, and E. J. O’Shea, secretary and 
treasurer of the New World Life. 

The moving spirit of this action was 
Tnomas A. E. Lally, former vice-presi- 
dent of the Company, who sought 
through introduction of a resolution to 
restrict Mr, Cadigan, the president, in 
voting proxies that had been given to 
him by the stockholders. The resolu- 
tion restricted the president to voting 
fer certain changes in the by-laws, and 
for the re-election of three trustees 
whose terms were expiring, thus in- 
suring the perpetuation of Mr. Lally 
aud his associates in office. Mr. Cadi- 
gan acted properly, the court ruled, in 
voting the proxies according to his best 
judgment. 





APPOINTS J. W. DAY 

The Columbian National Life an- 
nounces the appointment of J. W. Day 
as general agent for Kentucky with 
headquarters in the Starks Building, 
Louisville. Mr. Day is well known 
throughout the State as a successful 
insurance man, having been associated 
with the Mutual Benefit at Louisville 
as superintendent of agents. 





Excerpts from the Financial ee of December 31, 1917, 
of the 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Assets, $6,186,694.37, increase 17% over 1916. 

Liabilities, $5,602,162.72. Surplus and contingent fund, $548,531.65. 

Apportioned for dividends, $263,206.57, increase 23% over 1917. 

Insurance in force, $54,193,728.00, increase 28% over 1916. 

Paid to beneficiaries and policyholders to December 31, 
$16,966,562.65. 


A western, mutual, annual dividend, old line company 


THE COMPANY for policyholders and agents 


1917, 














Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses.”” 

**T beg to report further that I find the Company in excellent financial condition.” 


**The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision.”” 


Home Office, DALLAS, TEXAS 











73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - NEW YORK CITY 





Income for the year 1917: 








Nis ue wegen ame Sebi a $100,279,122.00 
Interest and Rents.............. 39,957,422.00 
Other Income .................. 5,881,618.00  $146,118,162 
Paid Policy-holders, 1917 — Céxclusive of Disability Benefits): 
Ne re $30,599,371.00 
Matured Endowments ........... 13,566,409.00 
at ane WHE kas cs orcas eure 18,527,170.00 
a EE Sere 22,807,762.00 
EE Aik biiwiebesorcantewn 1,387,241.00 $86,887,953 
Loaned Policy-holders during 1917............ $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends)..... $315,994,500 
Paid-for Insurance in Force Dec. 31.............200. $2,673,334,336 
Number of Policies in Force Dec. 31............... 1,301,969 
Admitted Assets, Dec. 31, 1917....... inlets . $934,929,381 
These assets are the property of over 1,000,000 people with 
their dependents (in accordance with their contractual rights). 
The Company is purely mutual; it has no capital stock. 
ME TTD ov oo ne seicccccccaces »eee- $760,742,335 
Reserved for dividends payable in 
| SESE erik ere $26,561,063.64 
Reserved for dividends on deferred 
dividend policies maturing subse- 
quent to 1918... errr raeaced eae 107,041,778.00 
Reserved for Contingencies........... 40,584,204.36  $174,187,046 
EE | sia aS Sispritionda iat a ‘i heneeees ; $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


{ Dec. 31, 1917, 4.59% 
| Dec. 31, 1916, 4.54% 


A detailed statement will be sent to any person asking for it. 


Average earning power of total Ledger Assets 


January 14, 1918 DARWIN P. KINGSLEY, President 
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The LIFE INSURANCE SALESMAN 
Bears an UNUSUAL RESPONSIBILITY 


The SERVICE he sells often continues for many years 
Provident service sells so readily today, because of 
the value and satisfaction Provident policy holders 
have derived from the service of Provident Agents. 


Write for information 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Founded 1865 

















Insurance in Issued 
force Dec. during 
Penn. companies 31, 1916 the year 
Fidelity Mutual Life....$ 23,894,618 $ 3,294,059 
Girard Life .cccccccecccce 5,106,779 1,050,801 
Penna. Mut. Life........ 114,722,729 14,575,420 
Vhiladelphia Life ....... 17,829,992 6,805,030 
Presbyterian Ministers.. 3,890,350 346,900 
Provident Life and Trust 102,437,277 15,851,595 
Reliance Life 14,201,495 3,568,080 
Scranton Life 15,940,629 3,943,606 
Standard Life 11,737,537 3,277,950 
Other States 
Deen LAGE  kcsinconcseses 39,509,714 16,344,208 


American Bankers ...... Not in 
1,831,832 















American Central ....... : 138,090 
Bankers Life, Not in 

Bankers Life, 1,301,650 231,663 
Berkshire Life 19,876,052 2,368,866 
Columbian Nat’l 4,372,377 693,110 
Conn. General 10,688,637 3,610,663 
Conn. Mutual 20,264,077 3,343,812 
Equitable Life, N. Y.... 181,190,442 24,326,777 
Equitable Life, lowa.... 11,858,637 4,138,502 
Guardian . Life ......cer0» 5,483,136 1,383,230 
Biome LAle  ccsccccvesscees 8,845,342 1,178,376 
Illinois Life ....ccscccce 4,898,443 421,797 
Jno. Hancock (Ord.)..... 36,918,542 7,362,262 
Lincoln Nat’l i 497 ,240 149,469 
Manhattan Life ......... 3,775,981 223,750 
Mass. Mutual Life....... 22,765,854 3,449,545 
Metropolitan (Ord.) ..... 146,768,347 59,092,623 
Mutual Benefit .......... 63,709,783 8,700,051 
Mutual Life ..-+ 118,138,661 14,872,106 
National ‘Life, 15,945,802 1,525,665 
National Life, Chicago. 2,328,352 473,004 
New Eng. Mutual ....... 30,791,339 3,707,034 
New York Life ......... 136,915,095 _ 16,669,876 
Niagara Life .........00 Not in 

Northwestern Mut. ...... 91,327,830 10,984,440 
Pacific Mut. Life........ 3,278,829 600,569 
Phoenix Mut. Life. .. 11,400,911 1,899,587 
Prudential (Ord.) . 183,381,159 39,509,560 
Royal Union Mut... 4,543,312 1,237,170 
Security Mut. Life....... 5,249,887 727,204 
*State Mutual Life...... 12,926,431 1,967,685 
Sun Life of Canada..... 5,813,421 574,142 
Travelers ceccccscccescsccs 38,559,656 12,281,130 
Union Central .........-. 26,369,570 4,537,504 
Union Mutual .........+- Not in 

United States Life....... 3,293,097 311,694 
"State Life of Indpls.... 5,689,731 1,073,286 


Pennsylvania Figures for 1917 

















Ceased In force 
during Dec. 31, Losses 
the year 1917 incurred Premiums 
$ 2,139,333  $ 25,049,344 $ 397,190 $ 960,442 
632,583 5,524,997 65,508 212,544 
7,738,370 121,559,779 1,779,433 4,064,715 
2,138,288 22,496,734 247,546 610,384 
265,465 3,971,785 38,000 148,889 
9,897,786 108,391,086 930,135 3,410,238 
660,875 16,108,700 156,849 509,697 
4,351,032 15,533,203 96,589 562,866 
1,896,242 13,119,245 99,825 407 ,922 
5,374,898 50,479,024 955,159 1,347,791 
Not in 
234,665 1,735,257 10,587 49,264 
Not in 
127,000 1,406,313 12,000 55,954 
2,003,191 20,241,727 362,451 673,103 
233,264 4,832,223 26,988 143,147 
874,100 13,425,200 71,266 395,290 
2,010,440 41,597,449 456,646 675,683 
12,073,909 193,443,310 2,996,299 6,885,525 
932,809 59,206 OS Eee 
610,306 6,256,061 91,750 217,570 
663,695 9,360,023 175,376 315,410 
810,954 4,509,286 68,741 124,650 
3,567,014 40,713,790 550,023 1,373,057 
45,017 GRAe «ss ew ss ence 18,888 
574,572 3,425,159 153,493 102,414 
1,915,305 24,300,094 368,481 763,646 
1,314,552 194,546,418 2,199,230 6,134,780 
2,906,386 69,503,448 1,120,111 1,958,160 
6,786,297 126,224,470 2,785,364 4,394,378 
1,246,471 16,224,997 433,371 532,664 
214,773 2,586,584 32,779 87,568 
1,984,186 32,514,187 617,375 1,060,498 
7,440,000 146,144,971 2,414,955 5,491,692 
Jot in 
3,697 ,296 98,614,974 1,709,744 3,127,049 
444,127 3,735,271 33,614 130,302 
939,114 12,361,385 244,075 439,657 
14,601,016 208,289,703 2,036,254 6,079,152 
612,278 5,168,204 71,301 206,225 
702,539 5,274,553 71,399 189,299 
1,122,262 13,771,854 274,737 432,774 
265,072 6,122,491 117,864 218,091 
2,740,026 48,100,760 841,554 1,338,159 
2,102,529 28,804,545 589,864 1,048,511 
Not in 
390,040 3,214,749 50,741 85,549 
462,093 6,300,924 72,865 141,864 





REMARKABLE SETTLEMENT 
RECORD 
Associate Manager Arthur D. Young, 
ef the Guardian Life at Tulsa, Okla., 
is one of the few life insurance men 
who always secures a settlement with 
the application. At the close of 1917 
every policy which had been issued on 
applications submitted by him had been 


raid for. In his fifteen years with the 
Mutual Benefit he did not have a “not 
taken” policy. 


GROUP RELATIONS 

Superintendent Phillips’ bill regulat- 
ing group insurance, in accordance with 
the provisions outlined at the commis- 
sioners’ conference, is in the New York 
legislature. 

JOSEPH ASHBROOK RECOVERING 

Joseph Ashbrook, of Philadelphia, 
who is seventysix years old, is recov- 
ering from a severe illness. Mr. Ash- 
brook was formerly manager of the in- 
surance branch of the Provident Life 
& Trust. 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 








W. C. Johnson With 


Masonic Protective 


WILL SUPERVISE DEVELOPMENT 


A Well Known Life Insurance Man 
Who Has Done Fine Work in 
Educating Agents 


William CC, Johnson, inspector of 
agencies of the Equitable Life Assur- 
ance Society for New England, has re- 
signed to become vice-president of the 
Masonic Protective Association of 
Worcester. He assumes his new duties 
on March 15. 

The Masonic Protective Association 
is the largest and most successful com- 
pany of the type in the country, i. e., 
of the companies doing business among 
a special class of the community only. 
Mr. Johnson's duties will be to plan 
and supervise the association’s future 
cevelopment. 

Has Educated Many Agents 

Mr. Johnson has been an active fig- 
ure in the life insurance business for 
years, and is a speaker of force and 
convinciveness. He has been at his 
best as an educator of agents. He has 
done much for the elevation of ethics 
in life insurance, and his work as an 
adviser in the Armstrong insurance in- 
vestigation resulted in good for insur- 
ance, Before going with the Equitable 
le was vice-president of the Columbian 
National. 


NOT A PENNY LOST 

In more than forty years of farm 
mortgage experience during which the 
Phoenix Mutual has invested and re- 
invested more than $100,000,000 not a 
penny of loss either of principal or 
interest has been suffered, a record to 
inake any company proud, 


INSURANCE IN SCHOOLS 
The Department of Hducation for On- 
tario has inserted extra questions and 
matter regarding life insurance in the 
arithmetics for use in high schools. 


FARMERS’ NATIONAL OUTING 


Grant Pyle Elected President of $100,- 
000 Club at French Lick 
Springs 
Thursday, March 7, George Barmore, 
agency manager, Homer D. Warrick, 
J. EK. Kenney, Grant Pyle, L. L. Heff- 
ner, B. E. Chatten, F. B. Homsher, 
Joseph Stout, Bert Yocom and Harry 
J. Smith, all members of the Farmers’ 
National Life $100,000 Club, met at 
French Lick Springs for a two days 
convention. ; 
Grant Pyle, by virtue of having writ- 
ten and paid for the largest amount 
of business of any man in the agency 
during 1917, was declared president 

for 1918, 

Homer D. Warrick was elected vice- 
resident and Bert EB. Chatten secre 
tary-treasurer, 

ADMIT INDUSTRIAL AGENTS 

Industrial insurance agents may now 
be admitted to membership into the 
oxo Underwriters’ Association of New 

Ork, 


NEW ALBANY SUPERINTENDENT 

Michael T. Donahue, of Newburgh, 
has been appointed superintendent of 
the Albany district of the Metropolitan 
Life, succeeding David Bariadale, who 
has retired. 

Life insurance has never had such 
widespread advertisement of its prop- 
cr functions since the beginning than 
it has at the present time. The pub- 
licity which the Federal Government 
bas given to the soldiers’ and sailors’ 
insurance plan, has meant a lot to the 
life insurance business, 


John I. D. Bristol, general agent of 
the Northwestern Mutual Life in New 
York City, reports a phenomenal busi- 
ness this year. 

Be a man of affairs in your commu- 
nity. Take an active interest in what 
concerns the public doings whether 
you live in a large city or a small 
town, it is all the same. This will 
not only help you to increase the cir- 
(le of your acquaintances, but will 
also give people an opportunity of 
knowing you. 








reputation ensure success for the Field. 








A Year of Splendid Achievement 


It is not difficult to see why the MASSACHUSETTS MUTUAL in 1917 wrote a 
larger amount of paid-for business than in any other year in its history. Sixty-six 
years of Service efficiently and promptly rendered have won the confidence of its 
representatives and of the public. Co-operation with a Home Office that has the 
right spirit, policies which are not excelled, and a company with a sterling 

Occasionally we have a Genera! Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, 





Mass. 
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Old-Maid 


So many girls and young women in 
Germany now face a future of single 
tiessedness that a scheme for insur- 
ing them against spinsterhood is being 
considered, It originates with a mathe- 
matician named Dr. Karl Luttenberger, 
and is fully described in the semi-of- 
ficial “Cologne Gazette.” A surplus of 
women has always been one of Ger- 
many’s embarrassing social problems. 

According to the census of 1910 (Says 
Fiederic William Wile) there were 
600,000 more females than males with- 
i: the Empire's borders. All author- 
ities admit thar the danger of perma- 
nent spinsteriood for many German 
women has been vastly aggravated by 
the war, so that the insurance project 
(according to the “Cologne Gazectte’’) 
is sure to arcuse widespread atten 
tion and calm many anxious hearts. Dr. 
Luttenberger thinks the project will be 
commercially profitable on the “mathe- 
matical” basis he has worked out. 

The underlying motive of the scheme 
is to guarantee girls against the possi- 
ble poverty of husbandless days, Girls 
may take out the insurance themselves, 
cr it may be taken for them by their 
parents. It is intended that premiums 
snall be paid when a girl is still in her 
babyhood or at the backfisch (flapper) 
Siage, so that this extra cost of bring 
ing her up may fall upon her parents 
at a period when educational costs are 
at the lowest point. Premiums are 
payable up to the insured’s twentieth 
year. If the young woman has not 
married by the time she is 37 she will 
thenceforward be entitled to draw an 
ennuity, which will be paid in quarter- 
ly instalments. She will continue to 
derive this inccme even if she finds a 
husband after passing her 37th birth 
day. 

If the insured weds 
37 she cannot claim an annuity, but 
may recover, with interest, the total 
amount of premiums paid on her be- 


before reaching 


Insurance 


half. If the 
ing 37 the accumulated 
her policy will go to her 
ly. Luttenberger points out that his 
pian not only guarantees’ spinsters 
against economic distress, but also in- 
creases their matrimonial prospects, It 
vill also prevent girls, he thinks, from 
marrying in haste, because their future 
is assured whether they take husbands 
or not. 


insured dies before becom- 
“cash value” of 
legal heirs. 


vi RGIN 1A LAW PASSED 


Compensation Law Will Cover All Em- 
ployers of Ten or More 
Persons 

March 10: the Virginia legislature ad- 
sourned after passing the compenzation 
dill in its original form, as introduced 





in the House, but with the exception 
that the law will apply only to em- 
ployers having ten or more employes 


instead of to chree or more. ‘there 
are many smali employers in that State, 
such as traveling sawmill owners. This 
Will result in the bill being rather loose 
in its application. The measure is pat- 
terned after the law of Indiana, with 
features of the Kentucky and Louisiana 
iaws injected. 


PRUDENTIAL GROUPS 

Group policies in the Prudential have 
been taken out by the La Crosse Plow 
Company, La Crosse, Wis.; First & Old 
Detroit National Bank, Detroit, Mich.; 
Hierman Behr & Co., Inc., New York, 
sand paper manufacturers; West Wood- 
working Co., Chicago, Il. 


TRIBUTE TO HUBERT CILLIS 





As a tribute to President Hubert 
Cillis, of the Guardian Life, the field 
force sent in 204 applications for $600,- 


560 on his seventieth birthday anniver- 


sary, 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of 
the Policy will be paid. 
ECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face 7 the Policy, will be pajd. 
THIRD, that in case of death from certain | cimeaened $15,000 
or THREE TIMES the face of the Policy, will be paid 
3UT THIS IS NOT ALL. The Accident Disabil; ty Endorsement PURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com- 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity wll be at the rate 
of $25 PER WEEK throughout the — of disability. Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgja, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building Concord, New Hampshire 


accident, 
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CO-OPERATION 


LIFE ANNUITIES 


Revised Annuity 
rates and co-opera- 


sentatives in the 
increase of 500% in 
Annuity premiums 
volume for 1916. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 12 


our repre- 


of these 
led to an 


over the 

















In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 
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How to Plan A Thrift Talk 


Topics in a Nutshell for Speakers 














4. How Large Should Your Thrift Coin 
Be? 

For one week make a list of your 
every single expenditure. Be honest 
with yourself, put the little ones down 
as well as the big; the foolish as well 
as the wise. Then be your own judge and 
jury. Submit that expense account to 
the audit of your own conscience. Check 
every item against these two questions: 
“Could I have gone without?” “If I 
had, would it have impaired my health 
or efficiency?” Put the acknowledged 
waste in one column and the necessary 
expenditures in another. The sum of 
the first column divided by seven will 
give you your daily thrift coin. Honor 
it, whether it be a dollar or a penny. 
And keep up that expense account. 


5. Thrift and the Appetites. 

Thirty men of moderate income re- 
cently tried this experiment. The 
week’s total of acknowledged waste av- 
eraged $1.31 per man. This is at the 
rate of over seven billion dollars a year 
for the nation. An analysis of articles 
listed as acknowledged waste showed 
that more than two-thirds of them were 
purchased for the gratification of the 
appetites! 

6. Thrift and the Doctrine of Labor and 
Materials. 

All the dollars in the world could not 
buy victory. Because victory is not 
purchasable—it is won. Dollars can 
work for victory only in so far as they 
are converted into labor and materials. 
A dollar hoarded is a slacker; a dollar 
wasted is a traitor; a dollar saved is 
a patriot. For a hoarded dollar repre- 
sents idle power; a wasted dollar rep- 
resents wasted power; a dollar saved 
represents power saved, labor saved, 
materials saved—it represents power, 
labor and materials in action, on the 
firing line, over the top. And more— 
it represents reserve power, energy 
stored, purchasing power conserved, for 
its owner. 

7. Thrift is Construction and Recon- 
struction. 

Wherever there is destruction of prop- 
erty, thrift must replace it. Waste is 
waste and can not be recovered. Insur- 
ance does not replace loss, it simply 
distributes it. The house burned down 
is gone. The owner may build another 
from the proceeds of his fire insurance 
policy, but the loss is there, just the 
same, borne by the many instead of one. 
War, like fire, destroys. Thrift alone 
can build up what war tears down 
Whatever of good can be gleaned from 
a disaster, it is the duty of everyone 
to glean. Thrift is this thing. 

8. Thrift and the Other Fellow. 

Some things are so big they are im- 
possible to comprehend. Who can pic- 
ture a hundred billion dollars? How 
trivial a penny, a nickel, a dollar, a 
thousand dollars even, when measured 
against a billion, five billion, a hundred 
billion. But remember that if you are 
a nickel short of a billion dollars noth- 
ing in the world but a nickel will fill 
up the hole. The success of the thrift 
campaign depends upon whether or not 
you have the same respect for your pen- 
nies that your Government has. If you 
despise your little, the burden of that 
little will have to be shouldered by those 
who know its value. Don’t shift the bur. 
den to the other fellow. 

9. Thrift and To-morrow. 

Some day peace will come. Thou- 
sands—millions of men—will suddenly 
be thrown back again into civil life 
Consider the vastness of the readjust- 
Ment that will be necessary. Look back 
at the period of reconstruction after 
our own Civil War. Prepare for this 


new period of reconstruction. The day 
of reckoning is bound to come. Begin 
to save now. Thrift is the need of the 
piesent, the hope of the future. 
10. Thrift is the Beginning of Profit. 
The practical question for the young 
men and women of today is: Does your 
labor, which is perhaps your only cap- 
ital, yield a profit? Are you the best 
clerk in the store? The best mechanic 
in the shop? The best hand on the 
farm? Capital and labor must both pro 
duce profit if they are wisely expended. 
Does that profit show in savings to your 
credit? 


11. Thrifty Children Make Good Citizens. 

No parents are more solicitous, more 
indulgent, more anxious to do well by 
their children than American parents. 
“Our little ones shall have every oppor: 
tunity we can give them, if it takes all 
we have.” That is the American atti- 
tude. Well intentioned, splendidly hu- 
man, overgenerous American parent— 
how often does your attitude breed dis 
aster? How often does it implant in 
the very fiber of your offspring that 
utter disregard of values for which your 
sacrifices were all made? If a child is 
not taught to know values how can he 
possibly appreciate the priceless treas- 
ure of your love and care? How can he 
properly use, if he does not appreciate, 
the opportunities you place before him? 
The first value a child should learn is 
the value of the proper use of money. 
Through this lesson he will learn other 
values—the value of self-reliance, self- 
control, self-respect. He will learn the 
value of education, citizenship, democ- 
racy, freedom. Greatness often has its 
roots in a penny bank. 


12. Thrift of Money Means Thrift of 
Lives. 

Imagine the inhabitants—men, wom- 
en, and children—of the largest city in 
your vicinity suddenly and completely 
wiped out. Suppose that city were Hali- 
fax, where between one and two thou- 
sand lives were recently lost. Then 
try to think of six thousand more citiea 
of like size blotted out of existence, and 
you will have a vague picture of the 
cost of this war in men killed and per- 
manently disabled by wounds. In the 
beginning of the war the losses among 
the Allies were appalling. Why? Be- 
cause Germany had better means of pro- 
tecting her troops—better machine guns 
and more of them, better howitzers and 
more of them. It was like opposing 
with a dagger a man armed with a 
sword. He can reach you first, no mat- 
ter how brave you are. Let us give 
our men, not an even chance, but the 
best chance. Let us see to it that thev 
have in abundance the best means of 
protection that American ingenuity can 
devise—the best equipment, better than 
the Germans’; the best machine guns. 
better than the Germans’, and more of 
them; the best artillery, better than the 
Germans’, and more of it. They will 
have it if, and only if, through thrift 
you place the means with which to pur- 
chase it at the disposal of your Govern- 
ment. 


13. A Thrift Plan for Your Children 
Were you ever in possession at the 
age of six of a penny that you earned? 
Do you recall what a sacred coin it was? 
How much more valuable than the pen 
ny that was given you? Pass the lesson 
along. While your children learn thrift, 
let them earn it. Make it a game. Of- 
fer a bonus to the biggest saver every 
month. Offer to double savings that 
reach a given amount in a given time. 
Print the rules on a sheet of paper and 
post it by the banks. Suggest ways of 
earning pennies. If your children have 
allowances, offer to add a_ specific 


amount to the sum saved each week— 
5 cents for the 10 cents saved, 10 cents 
for 20 cents saved, 15 cents for 30 cents 
saved, and so on. Keep it up. 

14. Thrift Teaches the Value of Money. 

A dime to many an American child 
does not mean two nickels, or ten pen- 
nies—but two sodas. Money to Young 
America has value only as it buys some- 
thing—right away. To earn simply to 
spend is not so wholesome by far as 
to earn to have. Earn a living and learn 
to live. 

15. Thrift as an Automatic Self-Pension, 

Most of us Americans are change scat- 
terers—we are dollar wise and penny 
foolish. The change we scatter is our 
pension dissipated. Save a quarter a 
day and it amounts to nearly $100 a 
year. Put by as little as $50 a year 
(that means less than 14 cents a day) 
and, at the end of 20 years, it will 
amount to: 

$1,383.38 at 3 per cent. 
1,463.42 at 3% per cent. 
1,548.46 at 4 per cent. 

Remember that money earns money, 
but that the only way to reap the result 
of money’s labor is to save, and save 
systematically. A fourth of your in- 
come saved at 4 per cent. will enable 
you to retire on full pay at the end of 
41 years; a fifth of your income, 46 
years; a tenth of your income, 60 years. 
You can retire on half income in 24 
years by saving a third of your income 
each month; in 28 years by saving a 
fourth; in 32 years by saving a fifth; 
in 45 years by saving a tenth. As Ben- 
jamin Franklin put it: “Money can be- 
get money, and its offspring can beget 
more.” 

16. Thrift as Insurance Against Hard 
Times. 

There xre two ways to meet the 
money. costs of the wav. You can pay 
for war througn an inflation of credit, 
or you can pay for it out of the savings 
ot the present. By the former method 

(Continued on page 11) 






























State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 


Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 

D. W. CARTER, Secretary 

STEPHEN IRELAND, 
Superintendent of Agencies 











GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 


paditson men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 




















INDIANAPOLIS, INDIANA 





American Central Life 


Insurance Company 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 



















PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


Write GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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The census of 1910 

Lifeincome shows that there are in 
Selling ihe United States 3,- 
Points 176,228 widows and only 


1.471,390 widowers. Thus 
the chances are nearly 2 to 1 that you 
will die before your ‘wife does. If you 
do a life income policy will provide 
for her sure suvport—and if you out- 
I've her it will prove a valuable asset 
in your own daclining years. 

If a large proportion of experienced 
husiness men Iose their savings, can 
widows and orvhans be expected to do 
better? 

You say you have all the insurance 
for, But 


you can conveniently pay 
will your faniiv have enought to live 
on conveniently, or even enough to 


keep the wolf from the door? 
Your wife may not know how much 


insurance you carry, but your widow 
will. 

Ask your husband whether he has 
arranged with the Equitable to pay 


your monthly allowance when he is no 
lenger here to provide it. 

How large an income would your 
present capital earn for the support of 
your wife ana children if you should 
be taken awsey’? 

You believe in giving your family all 
the comforts you can buy them. But 
you sometimes lie awake at night be- 
cause you are not saving money to pro- 
tect their future. Make the premium 
on an Equi‘abvle Life income policy a 
part of your fixed charges, and you 
may spend your surplus income free 
from anxiety. 

If your wits and children were with- 
out food today, what would you not do 
tc supply their needs? 

if your landlord were threatening to- 
day to evict your family, how strenu- 
ous would be your efforts to prevent it? 

Have you geen to it that such dis- 
asters will not overtake them in the 
future when you are no longer here 
to protect thei? 

When you buv a life income you are 
simply making a wise investment for 
your wife—perbaps the best investment 
you wili ever make for her because 
she wili reap its benefits when you 
can no longer aid her in person. 

Lump sum _ insurance frequently 
means abundance for a season and 
then want. Life income insurance pro- 
vides a monthly income as long as 
life lasts.—‘Equitable Agency Items.” 

*“*s & 


Although John H. Byrne, 

What Two of the Penn Mutual Life 

Years Have in Cleveland, has been 
Taught Byrne in life insurance only 

two years, he has made 
a success. He recently analyzed his 
work before the Ohio State Penn Mu- 
tual Agents at Cleveland, and it may 
be that his experience will be of as- 
sistance to others. Mr. Byrne Said: 

“My first mistake was to aim too 
much for large policies. I had been a 
success in the line of selling that I left. 
The development of the smaller busi- 
ness could not arouse my energy. Aim- 
ing for big game would not have been 
so disastrous if enough calls had been 
made to create an average. 

“Then I reversed my tactics. I went 
to another extreme. I made too many 
cails and did not carefully analyze 
them. One of the most discouraging 
features of the business for a long time 
was the necessity of a large number 
of calls on new people. I did not de- 
sire to shirk the work. But it was a 
terrible drudgery to call continuously 
without apparent progress. The con- 
stant calling blunted my initiative and 
sapped aggressiveness. All of my ideas 
were knocked into a cocked hat. 

“Let me tell you of a few more mis- 


years I traveled 
While Cleveland 


takes. For several 
aimost continuously. 
was my home, I did not have an oOp- 
portunity to become acquainted with 
many people until I went into this busi- 
ness. The opportunity of developing 
an active interest in the civic life of 
the community was too tempting. I 
found that I was giving too much time 
to various civic organizations. What 
benefits a man will receive from points 
of contact in the early years of his 
business are small, unless he wants to 
jeopardize his future standing in the 
community by trying to cash in too 
ezxrly on what I call the by-products of 
his time. Armour & Co. and the Stand- 
ard Oil Company were strong institu- 
tions and were making money on their 
primary products before they branched 
to-day 


cut in their by-products, which 
overwhelm their original business. I 
did not try to merchandise my by- 


products but I did neglect to put con- 
centrated energy on the primary prod- 
ucts of my business, which are inter- 
views with men of brains and capital, 
wherever you can find them and 
whether you know them or not on your 
first call. I have read of life insurance 
salesmen who claim that they never 
call on a man unless they have met 
him or have a means of introduction 
to him. I never want the time to come 
when I shall not call upon men that I 
éo not know. Interviews with strangers 
rot only develop but maintain an alert- 
ness of mind. 

“Then I discovered that several good 
cases were lost or stunted in their 
development by too much activity on 
my part. Why did I make that mis- 
take? Not having enough cases to 
round an average, the concentration on 


a few cases was too intense. If I had 
more prospects, I would not have 
rushed what I did.” 

*s_* * 


Henry Crozen ‘Wallen, of 


Sold the Penn Mutual Life, tells 
Himself the Penn Mutual’s “News 
First Letter” of the methods of a 


man 26 years old, who is 
making $10,000 a year selling life in- 
surance. 


“T asked him if he wrote fire insur- 














Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
It is first in the world in amount of 

insurance in force. . . .$3,936,181,898 
It is greater than any other company 

in America in the number of its 


ee rare 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
PibeWaenwenewe we cies $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
sind ty Ache Ae eens asian niet $453,749,902 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through. its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








ance and accident insurance as well,” 


relates Mr. Wallen. 


“He laughed, ‘Not much,’ said he, 
et others do that; a man may have 
a fire, he may meet with an accident; 
he must die. I am “crazy” over life 
insurance (intelligently crazy I call it). 
I have succeeded in doing what many 
have failed to do; I have sold myself. 


“‘*Consider this: Some life insurance 
agents de not carry insurance them- 
selves; others who can well afford the 
money own just enough to scrape by 
on. What a joke! Good for others, 
but not good enough for the agent who 
sells it. 


“T carry all I can lug. I pity the 
man who can’t afford it, but I deplore 


his. small vision and am _ genuinely 
sorry for his family. 

“As for myself, I sleep, eat and 
dream life insurance. The money 1! 


make in commissions is useful, but it’s 
actually a by-product of ceaseless, ac- 
tive, planning, Fanaticism. When I 
fail to interest a man in my policy, I 
am never sorry for myself; I am sorry 
for him.’” 














Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 


with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 





SOLICITS PHYSICIANS 





A. E. Marr, Mutual Benefit, Finds Many 
Reasons Why They Are Very 
Good Prospects 

A. E. Marr, of the Newark agency, 
Mutual Benefit, has been quite success- 
ful recently in soliciting physicians. 
The fact that many doctors have en- 
tered military service means that those 
who stay at home will be busier than 
ever, and in consequence will earn 
more money. If the doctor suggests 
tnat he cannot afford to increase his 
life insurance, Mr. Marr asks him 
whether he would suffer financially if 
he made one less call a day or if one 
less patient visited his office each day. 
‘ihe answer being “no,” Mr. Marr pre 
sents his proposition on the basis of 
returning to the doctor in his old age 
the price of two calls for the invest- 
ment by the doctor now in life insur- 
ance of the price of one call, having 
in mind the guaranteed returns under 
Special Privilege No. 3 (twenty annual 
instalments) and assuming an ordinary 
life premium at age 40, accelerative 
endowment plan. 


NEW DIVIDEND RULING 





Sending of Check to Be Delayed Thirty 
Days After Date of Ex- 
piration 





Instead of sending out its check for 
the final dividend on or before the date 
cf expiration of the term policy as its 
practice has been heretofore, the Penn 
Mutual Life will, in the future, delay 
sending the check until about thirty 
days after the date of the expiration. 

The new ruling, it is believed, will 
Save considerable confusion in cases 
where the agent has effected a conver- 
sion on or just before the expiration 
dete; it will enable the Company to 
credit the final surplus on the first re- 
ceipt of the new policy in accordance 
with its general practice. 

This change, says the Company “should 
not be construed as modifying in any 
way the Company’s order as to evi- 
dences of health which apply to conver- 
sions of term policies not actually con- 
summated before the term period has 
expired.” 
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Talks on Thrift 
(Continued from page 9) 

you have what would amount to a na- 
tion-wide tax on expenditure through 
enormously inflated prices—and after- 
wards hard times. By the latter meth- 
od you maintain prices at comparatively 
a reasonable level, and you insure your- 
self and your country against the days 
of reconstruction, which are sure to 
come. This is the Government’s plan— 
the thrift plan. It is practical only if 
the people are thrifty. It is a matter 
of voluntary saving versus exaction. 


17. All in the Same Thrift Boat. 


The success of the thrift plan depends 
upon whether everybody comes aboard 
or not. If the boat is wrecked it will 
not be by a German submarine. No; it 
will be by those who refuse to make the 
voyage. When thousands upon thou- 
sands of men are making the real voy- 
age out across the Atlantic on to the 
battlefields of France, how much cour- 
age does it require to make one whose 
only discomfort is saving—at 4 per cent. 
interest, compounded quarterly? 


18. Thrift and America’s Contribution. 


The money cost of our Civil War was 
about $8,000,000,000. The Great War 
has already cost over a hundred billion. 
Those of us in America who imagine 
we have felt the pinch of war should re- 
member that for every dollar we have 
spent for war purposes (including loans 
to cur Allies), Great Britain has spent 
seven, France five, and Germany six. 
Nor should it be forgotten that both 
our population and national wealth 
greatly exceed those of any of the three. 


19. Thrift in Relation to Income. 


If all the incomes throughout the 
country were precisely the same size, 
if everybody’s earning capacity were 
identical, the amount each of us should 
save would practically be the same. But 
there are inequalities of income, of earn- 
ing capacity, of obligation and respons- 
ibility. A good third of the incomes of 
America are roughly $1,000 a year or 
less; another third between $1,000 and 
$2,000; the final third are $2,000 and 
upward. Obviously those whose earn 
ings fall in the first group can not af- 
ford to contribute as much, or even pro- 
portionately as much, as those in the 
second and third groups. The obliga- 
tion is therefore progressive. The larg- 
er your income, the greater the propor- 
tion you are under obligation to contrib- 
ute. 


20. Thrift and Your Private Obligations 


Those whose incomes are small but 
who have less than the usual private 
obligations—single men and women, 
childless couples, families whose every 
member is a breadwinner—have a larger 
contributing power than those of iden- 
tical income with heavier private obli- 
gations. Remember in determining the 
amount you personally will contribute, 
that your contribution to be most effect- 
ive must represent money saved out of 
your current income. Remember, too, 
that a special obligation rests with those 
whose income has increased on account 
of the war, or even coincident with it. 
And finally, remember that there will 
be slackers, that every patriot must as- 
Sume a share of the burden thrust aside 
by the slacker. 


21. Thrift and a Double Victory. 


Every time you forego something you 
do not need, you, release labor and mate- 
rials the nation does need. And more— 
you save’ the money the unnecessary 
article would have cost. Still more— 
you weave a thread of strength into the 
most profitable habit you can possibly 
acquire, the habit of thrift. Thus you 
contribute toward a double victory—one 
for yourself and one for the nation. 


22. Set the Thrift Pace Yourself. 


Emulation—the desire to keep up or 
to excel the standard of living of an- 
other—is one of the great inducements 


to needless spending. You want this 
because he has it. You can’t do without 
that because she won’t. Now is the 
time to lead. Let it be said of you, “He 
has done without, so can I.” The force 
of example, which has done so much 
to make us thriftless, is the same force 
now that will make us thrifty. Be the 
example. 

The president of one of the world’s 
largest shoe manufacturing firms ap- 
peared the other day with patches on 
his old shoes. He pointed out that by 
not wearing a pair of new shoes he made 
it possible for the factory to deliver one 
more pair to the Government, which 
urgently needs shoes for the armies in 
France. 


23. The Nature of Thrift. 


Thrift is twofold—it is wise spending 
and intelligent saving. The man who 
starves that he may save is not thrifty; 
he is foolhardy, for he destroys his ca- 
pacity to earn and hence to save.. The 
thrifty man spends wisely and thereby 
increases his capacity to earn—and save. 


24. A Thrifty Loan is Not a Gift. 


When you buy a War Savings Stamp 
what you do is to forego for the present 
the use of the money it costs. That 
money comes back to you in five years 
with interest at 4 per cent., compounded 
quarterly. You do not give your money 
away; you simply place it at the dis- 
posal of your Government in an hour 
of need. And remember, these stamps 
when attached to a War Savings Cer- 
tificate are precisely like the bonds of 
biggest denomination—they are secured 
by the whole resources of the United 
States. There is no safer security in 
the world. 


25. Thrift Dollars will Take Care of 
Themselves. 


It takes pennies to make dollars. If 
everyone in the country were to save 
a penny a day the total would exceed 
a million dollars. A million a day 
means 365 millions a year. Ten pennies 
a day means nearly four billions a year 
—almost the amount of the Second Lib- 
erty Loan. When next you are tempted 
to say to yourself, “My mite is so small 
that it couldn’t count,” remember these 
figures. Remember that the might of 
the nation depends upon your mite, and 
that every needless expenditure you re- 
sist makes it so much easier for you—- 
and someone else—to resist the next 
time. 


26. Thrift and Your Capacity to Earn. 


Thriftlessness and poverty go hand 
in hand. Thrift creates in the person 
who practices it the qualities of char- 
acter that make for earning. It is a 
subtle thing, but certain. Think of the 
most thriftless person you know. Has 
he self-confidence? Would you trust him 
with your money? Is he reliable? 
Does he hold his job? Would you hire 
him? Is his counsel sought by his asso- 
ciates? Does he inspire others? The 
man who earns is self-confident, reliable, 
steady, wise, inspiring. Thrift develops 
the qualities that win. 


27. A Good Thrift Resolution. 

“Daddy,” said a little girl of ten, 
“I’m sorry, but I didn’t get my Thrift 
Stamp today. And it’s the first day 
i've missed.” 

“What did you get instead?” said the 
father. 

“A chocolate sundae and a new hair 
ribbon.” 

“I'm afraid we’re both in the same 
boat, daughter. I missed out today, 
too. It’s the second time for me. And 
mother and I went to the theater last 
night, besides.” 

“What shall we do about it, daddy?” 

“T’ll tell you what we'll do, both of 
us. Every time we go on a bust and 
get hair ribbons and theater tickets 
and things, let’s promise to pay up. 
We'll save and save and put the same 
amount into stamps that we spent for 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the nouvel. 
Secure prompt action in the 





INSURANCE COM 
OF GOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
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Capital and Surplus 


Payments to Policyholders. ‘since Organization sepubsioie i aves 


Is paying its Policyholders nearly.......... 





LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, 


OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to | 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER iI, 1917: 


VIRGINIA 
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19, ‘612,616.08 
pibitiandi sada bnnihaeieed 1,500,000.00 ‘annually 


GOOD TERRITORY FOR LIVE AGENTS 











THE BERKSHIRE LIFE INSURANCE CoO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








it will be to your interest to 
Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
investigate our proposition. 

PERMANENT, 

Care of The Eastern Underwriter, 105 William Street, New York City 








the things we could have gone with- 
out. 
“I guess it’s the only fair way, 
daddy.” 
“All right, let’s shake.” 


28. Thrift and Saying “No”! 

The man who can not say “No” to 
himself can seldom say “No” to any- 
one else. It’s a very good thing to be 
able to say “No.” The ability to do so 
reveals self-control, discrimination, 
firmness and the courage of one’s own 
convictions. Try saying “No” to your- 
self when next you are tempted to 
spend needlessly. Try it when you 
want badly, something you are well 
aware you can do without. One good 
“No” earns another. 


29. Thrift and the United States, 


The number of Government security 
holders in the United States before the 
first Liberty Loan was about one in 
three hundred. It is now about thirty 
in three hundred. If the War Savings 
plan is to succeed, and succeed it must, 
the number must be increased to 
ninety in three hundred. That means 
that almost one American out of every 
three will hold some form of security 
backed by the entire resources of his 
country, These States will then be 
United in a new sense. They will be 
united in the conviction that thrift 
pays in war and in peace. 


30. Thrift and Consistency. 


With the firmest intentions in the 
world you promise yourself to save. 
You start gallantly; you purchase a 
War Savings Stamp at one fell swoop 
—and four Thrift Stamps for good 
measure. Next week you buy two more 
Thrift Stamps. The third week you 
hail the postman and buy another. 
The fourth week you remember, but 





put it off. The fifth week you forget. 
The sixth week you have forgotten. 
That kind of saving won't win the 
war. Start right! Devise a _ plan; 
make every day, or one special day 
cuch week, your Thrift Day; set aside 
a given sum; live up to your schedule; 
don’t miss a single appointment with 
yourself. And remember, when the 
task seems hard, thousands of others 
also are struggling, even harder than 
you perhaps, to be faithful to them- 
selves and to their country. 


“This above all: to thine own self be 


true, 

“And it must follow, as the night the 
day, 

“Thou canst not then be false to any 
man.” 





INCOME TAX RULING 


Corporations Can’t Deduct Dividends 
From Total Income on Which State 
Tax Is Payable 


Hartford, March 11,—Dividends may 
not be deducted from the total income 
of corporations on which the State 
ccrporation tax is payable, although 
the amount of excess profits tax, if 
auy, is properly deductible, according to 
an opinion af Attorney General George 
iE. Hinman, as contained in a letter to 
Tax Commissioner William H. Corbin. 

This decision was in answer to ques 
tions of the tax commissioner as to 
whether these items, which are de- 
ductible from the total. net income 
tax in computing the normal tax under 
the United States corporation income 
tax should likewise be deducted from 
total net income in assessing the Con- 
necticut corporation income tax, 
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HYSTPRIA 

Thé “Insuranéé Field” isn’t scaring 
the agents of the country to death by 
{ts articles about the Gans Government 
fire insurance inspection bill, which 
hasn’t BeéW Mtroduced in Congress ‘yet, 
which never may be introduced and, 
even if introduced, might never get 
beyond a committee, but it is frighten- 
ing them a whole J6t, judging from the 
letters reaching this office: Tell an 
agent that he is in danger of losing 
hig livelihood and, naturally, he will 
show evidences of distress. It’s lots 
of fun for the editor, but it’s Ward on 
the victims. A lot of commissioners 
have beer put on récord, too, telling 
what fhey fhfnk of a bill still in the 
desk of its author. Somebody has 
opened the hysteria faucet wide. 





STAMP RATE ON CERTIFICATE! 

ver sincé the war started there 
ave been rumors of great fortunes 
being made by transactions in provi- 
siona? tiarifie insurance covers. Pos- 
féssed of inside informatton about 
shippers or sailings or both, the con- 
ditions and traditions of the marine 
insurance market are such that specu- 
lators, sometimes ifistrance brokers 
but not necessarily such, can easily 
bifid lafee lites On cargoes, so that 
late comers will be crowded out. As a 
result the market is so tight the rate 
goes up; ana the demand for the cov- 
erage is so pressing that the exporter 
will pay very high prices indeed for 
protection. The market has even been 
cornered on a sailing vessel. 

Thé abiises of the system have be- 
come so flagrant that finally a com- 
flaint Was made to the Insurance De- 
partment in 4 case where the rate was 
Actially bodsted from 1% to 5 per cent., 
fot by Insarancé companies, but by 
puvsing through successive hands each 
roker or other trader making a profit, 
One of them of $1,000, and all of this, 
of course, at the expense of the ship- 
per, which means the public. 

When the facts in the case were 

esented to Mr. Phillips by W. H. 

ptchki#s and others it took him only 
& Tew minttes to see that here was a 
yractieg tht BiHoOul He given publicity, 


even if not against the law—by no 
means a certainty, though statute says 
there must be an insurable interest. 
Anyway, a lot of subpoenas were is- 
sued and the different knots in the 
skein unraveled and a mighty interest- 
ing yarn it makes. There is no telling 
where the inquiry will stop. Undoubt- 
edly the Federal Government officials 
have already read of the hearing and 
nade a note that there are leaks in 
the steamship offices, which if they 
go to brokers can also reach alien 
eremies. 

The marine insurance men _ have 
talked a lot about the honor and high 
ethics of their business, and have even 
bten a little Pecksniffian about under- 
writers in’ other divisions of insurance, 
Lut undoubtedly there is need of a 
closer curb on insurance practices. It 
is positively amazing how loose and 
unbusiness-like some of these practices 
are, 


If speculating in binders is not il- 
legal there is at least one way in 
which the insured can get a run for 


his money and that is by stamping the 
rate in the provisional cover. Let him 
see what it is at least. Give him a 
sporting chance! 





WESTERN FIELD MEN HERE 
Special Agents of New York Under- 
writers’ Agency Hold Annual Con- 

. ference at Home Office 

The annual conference of the West- 
ern field men of the New York Under- 
writers’ Agency was held at the home 
office of the Company on Tuesday, 
Wednesday and Thursday of last week. 
Twenty-two of the Company’s specials 
came east for the meeting. They were 
CC, E. Monroe, Western Ohio; Walter 
R. Fogg, Central Ohio; R,. U. Mom- 
Lerger, Eastern Ohio; B. J. Hicks, Mich- 
igan; H. C. McMaryin, Michigan; Rob- 
ert MacHatton, Indiana; Richard 
Creifields, Jr., Indiana; . P. Coffman, 
Central Illinois; Milton H. Grannatt, 
Northern Tllinois; Gerard H. De Vries, 
Southern Illinois; R. L. Tanner, special 
r.sk department in Chicago; John P. 
Yeung, Kentucky; Roy W. Smith, East- 


ein Missouri; B. F. Westfall, Western 
Missouri; W. M. Palmer, Iowa; Fred- 
erick N. Elder, Wisconsin; B. C. Car- 


penter, Wisconsin; Geo. C. Mott, Min- 
resota; Arthur A. Knopp, N. Dakota; 
J. D. Dux, S. Dakota; E. D. Marr, Kan- 
sas; R. F. Howe, Nebraska, and John 
C. Jamieson, Colorado, New Mexico 
and Wyoming. 





NEW AUTOMOBILE RATES 





New Jersey Fidelity & Plate Glass 
Schedule Is Still Under 
Bureau 





New rates have been issued for Man- 
hattan, Kings, Queens and Bronx by 
the New Jersey Fidelity & Plate Glass 
for automobile liability, which are ap- 
proximately 20 per cent. below the new 
rates announced by the bureau. The 
New Jersey’s rate for a 22 h. p. car is 
$63 against the bureau’s rate of $80. 
The property damage rate is the same 
as that of the bureau, $20 a thousand. 

In suburban territory the company’s 
present rates are the old bureau rates. 

The Company quotes collision rates 
using the $100 deductible and the full 
cover forms which are the same as 
those of the bureau. 





UNIFORM RULES 
The new uniform rules and clauses 
are being generally adopted throughout 
the east. There are two large cities, 
however, where the rules and clauses 
Have not yet beéh adopted. 
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WILLIAM G. ‘McADOO 








FRANK 


A. VANDERLIP 


Secretary of the Treasury McAdoo and Frank A. Vanderlip, president of 
the National City Bank, are the heads of the War Savings Stamp movement, 


which has the undivided support 
demonstrated in last week’s issue 
scribed in detail the co-operation 


of the 
of The 
of the life companies. 


life 
Eastern 


insurance companies, as was 
Underwriter which de 
Mr. Vanderlip is 


on the Pacific Coast for a rest from his arduous duties at Washington. 





Willlam M. Tomlins, Jr., who is to 
supervise the new burglary department 
of the American Surety Company, and 
who is now New York Metropolitan 
manager for that Company, is a man 
of many and diversified interests. He 
las been in the insurance business 
for twenty-two years, first with the 
Brooklyn agency of the Lawyers Sure- 
ty, which was re-insured by the Na- 
tional Surety. From there he went to 
the old Empire State Surety, in 1901, 
as assistant secretary. He |was made 
vice-president and secretary and in 
1906 became president, which position 
he held for six years. In 1912 he en- 
gaged with the American Surety and 
hus been manager of the Metropolitan 
department since May, 1913. Mr. Tom- 
lins is president of the Casualty & 
Surety Club of New York, the Surety 
Underwriters’ Association of New York 
and vice-president of the Insurance 
Clerks’ Mutual Benefit Association. He 
is a member of the Bankers’ Club, the 
Frooklyn League of Elks, Adytum 
Lodge, 640, F. & A. |M., Auro Grata 
Consistory, Thirty-second Degree Ma- 
sons, board of governors St. Albans 
Golf & Country Club, vice-president 
Prospect Home Building & Loan As- 
sociation and the Brooklyn Chamber 
of Commerce. He js also on the “Big 
Four’ Committee of the International 
Association of Casualty & Surety Un- 
derwriters. This committee was ap- 
pointed to deal with agency matters. 
Samuel B. Brewster will act in an ex- 
ecutive capacity in connection with the 
new burglary department. He is at 
present secretary of the Burglary In- 
surance Underwriters’ Association 
which position he has filled with much 
success for a number of years. He 
leaves that connection April 1 to go 
to the American Surety. 


Charles A. Hewitt, who still flings as 
graceful a pen as can be found in any 
ecitorial office in America, again has the 
full swing which permits him to write 
anything that strikes his fancy and 
stirs his fertile imagination. He is 
editor of the “American Exchange and 
Review,” of Philadelphia, and once a 
month there comes from him _ those 
characteristic prose and poetry effu- 
sions which show his familiarity with 
the classics ani that literature which 
should be classic and which made him 
a striking figure in Western insurance 
journalism. It 1s quite remarkable the 
way in which he can illuminate such 
a prosy through important paragraph, 
as the story of the increasing fire 
waste. For instance: 


When the late Ben King stood on 
Longfellow’s bridge at midnight, 
The moon rose o’er the city, 
Behind the dark «church spire; 
The moon rose o’er the city 
And kept on rising higher. 


“Rising higrer’ is a confirmed 
habit of rising moons—and a con- 
firmed habit of property fire losses 
in the United States. 

It is when he is writing about in- 
cividuals, however, that Mr. Hewitt is 
at his best. To him .a fire insurance 
career is romantic, and any man who 
can find romance in fire insurance or 
its personalities has never stopped dip- 
ping in the fountain of youth. 

a s + 


J. E. Moyler, who was Petersburg 
manager of the Provident Life & Trust, 
and recently was transferred to the 
Richmond offices of the Company, is 
now with the Bureau of War Risk In: 
surance in Washington, 
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British Insurance 
Association Formed 





ALL INTERESTS REPRESENTED 





E. Roger Owen, Commercial Union, 
Chairman—Merges all Factions 
to Guard Against Attack 


London, February 16.—At a meeting 
ef officials of insurance companies in 
London this week, an association, to 
be known as the British Insurance As- 
sociation, was formed. This body—the 
gradual evolution of which has been 
traced in the “Times” since its creation 
was mooted more than a year ago— 
has a membership of 123 companies, 
and will be representative of offices 
established in the United Kingdom and 
the British Empire. 


Protection of Insurance BuSiness 

The chief objects are the “protection, 
promotion and advancement of all 
classes of insurance business,” includ- 
ing the “taking of such concerted 
measures aS may be deemed expedient 
whenever the business transacted by 
members of the association’ may be af- 
fected by the action or proposed action 
of any government or other authority 
at home or abroad.” The powers of 
the association are subject to the re- 
striction that it shall not speak for or 
take action binding any particular 
section of insurance business until the 
right to speak has been confirmed or 
the proposed action has been authorized 
by the committee or association repre- 
senting such section. Such bodies will 
be known in the constitution of the 
British Insurance Association as Sec- 
tional Committees, and the following 
old-established associations are already 
recognized as Sectional Committees: 
The Fire Officers’ Committee, the Life 
Officers’ Association, and the Associa- 
ted Scottish Life Offices now federated 
therewith, the Association of Industrial 
Insurance Companies and Collecting 
Friendly Societies, the Accident Offices’ 
Association, the Institute of London 
Underwriters, and the Liverpool Un- 
derwriters’ Association. 

The chairman of the new association 
is Mr. E. Roger Owen, general manager 
of the Commercial Union Assurance 
Company, and the deputy-chairman is 
Mr. A. C. Thompson, general manager 
of the Prudential Assurance Company. 
The following, all of whom are general 
managers, actuaries, or marine under- 
writers of leading companies, form the 
General Purposes Committee: 

Messrs. O. Morgan Owen (Alliance), 
George Chappell (Royal), and G. E. 
Mead (Sun), Sir E. M. Mountain (Eagle, 
Siar and British Dominions), Messrs. 
W. P. Phelps (Equity and Law Life), 
L. F. Hovil (National Provident), Leon- 
ard W. Dickson (Standard Life), Horace 
Tuffell (Royal London Mutual), E. F. 
Nicholls (London Assurance), H. T. 
Hines (Royal Exchange), T. H. Harper 
(Thames and Mersey Marine), W. E. 
Gray (Employers’ Liability), Arthuw 
Worley (Railway Passengers’), and E. 
G. Hiller (National Boiler and General). 





DUTTON IN GEORGIA 


Percy B. Dutton, manager of the 
New York State Department of the 
Ceorgia Home, has been spending sev- 
eral days with President Browne at 
the home office of the Company in Co- 
lumbus, Ga. Mr. Dutton has already 
established the Company at many de- 
Strable agency points and expects to 
are its business considerably this 
ear. 


PLANS FOR WOMEN’S CLASSES 


Insurance Society of New York List of 
Speakers and Topics—Begin 
on April 1 





The Insurance Society of New York 
has completed its plans for the second 
series of lectures for women to be held 
under its auspices. There will be two 
courses to be held each Monday and 
Thursday evening starting with April 
1! and 4 respectively. The speakers and 
topics for the Monday classes are as 
follows: April 1, W. N. Bament, gen- 
eral adjuster of the Home Insurance Co., 
on “Fire Insurance”; April 8, C. R. Per- 
kins, general agent of the North Brit- 
ish & Mercantile, on “The Agent”; 
April 15, Julian Lucas, Jr., of Davis, 
Dorland & Co., on “The Broker”; April 
22, E. R. Hardy, of the New York Fire 
insurance Exchange, on “Rating”; April 
29, F.. W. Dav, assistant manager of 
the Royal, on “Correspondence”; May 
¢, J. W. Gaukroger, chief accountant of 
the Commercial Union, on “Accountan- 
cy,” and May 13, W. O. Robb, manager 
cf the New York Fire Insurance Ex- 
change, on “Co-Insurance.” 

The program for the Thursday eve 
ring classes includes on April 4, R. P. 
arbour, general agent of the North 
British & Mercantile, on “Fire Insur- 
ance”; April 10, C. R. Pitcher, branch 
secretary of the Royal Insurance Co., 
cn “The New Standard Policy’; April 
17, H. &. Pool, agency supervisor of the 
Home Insurance Co., on “General Office 
Work”; April 24, W. R. Crane, secretary 
cf the United States Fire, on “The 
Workings of a Local Department”; 
May 7, E. W. Dart, of Johnson & Hig- 
gins, on “Surveys,” and May 8, R. P. 
arbour, general agent of the North 
British & Mercantile, will answer ques 
tions. 

No person will be permitted to at- 
tend both series, Tickets for either 
series may be obtained at the library 
of the society. 


RE-INSURANCE BUREAU 


F. A. Hubbard, Wilfred Kurth and A. 
H. Wray Elected to Board of 
Governors 


At the recent annual meeting of the 
Re-Insurance Bureau, which now has 
2 membership of sixty-two companies, 
and which is most capably managed 
hy Howard De Mott, three members of 
the Board of Governors were elected 
to serve in the stead of members re- 
tiring under the rule, the new governors 
heing F. A, Hubbard, vice-president of 
the Hanover; Wilfred Kurth, secretary 
of the Franklin, and A. H. Wray, man- 
ager of the Commercial Union. 


CHARLES H. BARRY DEAD 





President of Pennsylvania Fire Passes 
Away Suddenly in Phila- 
delphia 
Charles H. Barry, president of the 
Pennsylvania Fire, died suddenly in 
Vhiladelphia, March 11. His former 
home was in Evanston, Ill. He had re- 
signed as of March 15 and had intended 

going back to his old home. 

John Marshall, Jr., president of the 
Western Union, has appointed the fol 
lowing committee to prepare a memo- 
rial to Mr. Barry: D. W. Redfield, 
for many’ years Mr. Barry’s assistant, 
Walter H. Sage, E. G. Richards, A. F. 
Dean and P. D. McGregor. 

ROSS AGENCY TO MOVE 

The F. H. Ross Agency, 100 William 
Street, New York, will move April 15 
to 58 John Street. 





—THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL | 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 








RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 


AKTNA CASUALTY & SURETY CO. 




















THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 
FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. IL. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 
AACHEN & MUNICH FIRE INS. CO., ORGANIZED 1825 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE COMPANY OF LONDON, ENGLAND 
NORWICH UNION ASSURANCE CO. OF NORWICH, ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 18% 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


++ ee $357,318.58 
54,256.92 
200,000.00 
96,379.07 


$641,341.77 | 

230,513.29 | 
300,000.00 
63,479.83 


Assets 

Reserve 
Capital 
Surplus 


Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Object to Middle 
Department Rules 


WEST VIRGINIA AGENTS MEET 
After Passing Resolutions They Give 
Full Information to the Daily 
Newspapers 

At a meeting of the agents of Ful- 
ton and Franklin counties, Pennsyl- 
vania, Frederick, Washington and Car- 
1011 counties, of Maryland, Berkeley, 
Jefferson and Morgan counties, West 
Virginia, held in Hagerstown, Mary- 
land, the organization was effected by 
adopting the name “Tri-State Fire In- 
surance Agents’ Association,” and elect- 
ed the following officers: President, 
Edward E. Cooke, Charles Town, W. 
Va.; secretary Ernest Helferstein, of 
Frederick, and treasurer, N. Bruce Arm- 
strong, Hagerstown. An executive com- 
mittee was chosen composed of the 
following: - ©. Harry Keller, Hagers- 
town; H. L. Alexander, Martinsburg; 
Charles E. Goodwin, Westminster; K. 
G. Porter, Waynesboro, and W. Harry 
Haller, Frederick, 

After a long and earnest discussion 
of the contemplated rates and regula- 
tions, ordered by the Middle Depart- 
ment to take effect on April 1 next, 
the following resolution was passed, 
rot only passed, but the agents gave 
out the information in full to daily 
papers: 

Whereas, It is the desire of the fire 
insurence agents herein represented to 
co-operate with the companies and with 
the Underwriters’ Association of the 
Middle Department in carrying out of 
ell reasonable rates, rules and regula- 
tions which may be promulgated for 
the best interests of the business, and 

Whereas, The new rule book which 
nas been published by the Middle De- 
partment to become effective April 1, 
1918, has at this meeting been taken 
up by us and its provisions gone over 
in detail, and 

Whereas, It is the sense of the un- 
dersigned agents that a great many of 
the new rules proposed are most rad- 
ical in their changes from those in 
force at present, and that 

Whereas, It is impossible to cover 
in this resolution all the various objec- 
t.ons, and 

Whereas, We believe that the new 
rules in numerous instances are im- 
possible in their application as govern- 
ing our local conditions and that the 
enforcement of them will not only great- 
ly injure our business, but cause end- 
less litigation and losses and eventu- 
ally get the insurance business in bad 
repute and cause adverse legislation, 
end 

Whereas, The general upset condi- 
tion of the people throughout the coun- 
try, owing to the war, we believe. it 
is an inexpedient time in which to 
make any radical changes, now, there- 
fore, be it 

Resolved, That we do most earnest- 
ly and emphatically protest against all 
of the provisions of said rule book, and 
that we do request the Middle Depart- 
ment and the fire insurance companies 
represented throughout said associa- 
tion, that the said rule book be not 
adopted, and that we be allowed to con- 
tinue as at present, and it is further. 

Resolved, That, realizing, as we do, 








BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1918 
NE cicccnnas cessancvakdenene $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
OME “Sbbcnceweccguneesanice 25,298,472.00 








W. B. MEIKLE, Pres. & Gen. Mgr. 


Sprinkler Conference 
Committee Named 


BRINK HEADS RATE COMMITTEE 
Cclilins Chairman of “No Common In- 
terest” Committee—Members of 
Executive Committee 





A meeting of the Sprinkler Leakage 
Conference was held on Wednesday at 
the Downtown Association, E. W. 
Nourse, of the Northern of London, 
who was elected chairman at the an- 
rual meeting on February 12, presided 
for the first time. Mr. Nourse an- 
nounced the appointment by him of the 
following committees: 

Finance Committee: Robe Bird, New 
York Underwriters’ Agency, chairman; 
Ik’ P. Walther, Continental; J. E. Curtis, 
Phoenix, of London. 

Rate Committee: P. M. Brink, West- 
chester, chairman; A. Hepp, Home; 
Rebe Bird; F. C. Moore, Hartford; D. 
G, Stone, Aetna Casualty & Surety; C. 
Richters, Niagara; W. R. Crane, U. 8. 
lire, 

No Common Interest Committee: J. 
W. Collins, Queen; F. J. McFadden, 
Home; George P. Davis, North British. 

Arbitration Committee: F. P. Wal- 
ther, J. E. Curtis; Charles A. Trow- 
bridge, American Lloyds, 

Policy Forms Committee: 1eorge P. 
Davis, chairman; P. M. Brink, F. J. 
McFadden. 

J. E. Curtis is the only new member 
of the executive committee. He was 
chairman for two years and declined 
renomination. Other members of the 
executive committee are (Messrs. Davis, 
Richters, Moore, Brink, McFadden, 
hird. The meeting on Wednesday was 
an innovation in the plans of the con- 
ference in that the executive committee 
decided to adopt tha Western plan 
upholding monthly meetings of the con- 
ference in the form of luncheons. 








the jmpossibility of our complying with 
the provisions of this new rule book, 
we do continue to operate under the 
same rules, rates and regulations as 
heretofore, and be it further resolved 
that we ask for relief. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 18s 





The real strength of an insurance com. 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1o0 WILLIAM STREET, NEW YORK 








SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 
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ire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 




















Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
Cash Capital .....................$1,250,000.00 
fe Tee 
SURPLUS TO POLICYHOLDERS. . .$3,699,322.25 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 








Authorized Capital $500,000 


Brtroit National Hire 
IJusurance Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 














Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 





























B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Fire Results in | 
Pennsylvania 


HARTFORD AND HOME LEADERS 


Generally Speaking Losses Appear Fa- 
vorable as Compared with Other 
Years 


Fire companies operating in Penn- 
sylvania have reported 1917 premiums 
and losses to the Department which 





“AMERICA FORE” 





Thoroughly AMERICAN 
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have been compiled for The Eastern 
Underwriter as follows: 








ONE MILLION 


errr ere eeeeeee e+ -$3,007,714.32 
Liabilities ....... Seem iCam 


Assets 


Policyholders’ Surplus .. 


January 1, 1918 
CASH CAPITAL, 


ITS MANAGEMENT A WARRANTY OF SOUND 
RELATIONS WITH AGENT AND ASSURED 


DOLLARS 


1,904,131.59 
-» 2,103,582.73 


































Losses 
Incurred 
50,873 
18,219 
246,319 
39,709 
98,192 
56,353 
88,560 
18,261 














Sen ' eae | 
Received ncurre 
Fe fee 24,471 $9,939 THE 
Mechanics & Traders..... 31,648 13,915 
New York National....... 32,953 13,746 
Oa ares 161,093 67,842 
ts Me Ee. & G., Ba@icviccecs 594,953 411,971 
Northern, —— eee 133,561 52,188 . 
Union & Phenix, Spain.. 157,576 79,543 
Cnionat nino: ose eet || Fire Insurance Company of New York 
Assur. “nm of oe eiwiminenn 27,825 16,078 
City of (New York........ 91,900 59,682 e 
Globe & Rutgers.......... 286,218 137,041 HENRY 
—_ & noo L. & G... 10,004 19,055 | EVANS, President 
Michigan Commercial .... 127,104 61,443 H = > “f 
NII cctticesdaconicoen 9°153 861 ome Office Pacific Coast Dept., 
SKAMGINAVIS  cvcciccccccess 79,293 17,359 > y an Bi ‘D DOW: 
gpg nstateel 182.371 98°01 80 MAIDEN LANE INSURANCE EXCH. BLDG.., 
BOUING. - nescccveoscdssien 71,792 36,791 yi SAN F SC 
Michigan Millers ........ 72,742 53,497 NEW YORK SAN FRANCISCO 
=r 308,290 120,020 
Colonial We mpaennen 22,089 16,932 
eee ©, Ge Giscsssnccses 60,377 27,966 ' 
First ee obits 19,227 50,083 —— I ne | Premiums 
NE EEE. Wewaavanisiesce 206,457 86,211 eceive neurrec Received 
DIN erinnamiiendkknancnes 19,888 * eee ae 266,173 102,575 Lond. & Lance.............. 124,090 
Stuyvesant ............000. 6,392 29,883 Northwestern Natl. ..... 159,381 64,018 Minn. F. & M............ 5,322 
Norwich Union ........... 157,752 58,363 New Hampshire .......... 236,252 SEM) TROUM  decerescxsrvececesses 522,685 
National, Denmark ...... 23,933 1,559 Great American ...... 714,620 BEE. TBD | inedinesesavcivesas 74,924 
te cong | smereens 43,887 11,517 a — 2 47,795 20,912 St. Paul F. & M.......... 210/141 
ichigan F. ee 48,818 34,004 merican-Eagle .......... 37,030 297 Standard, N. J...cccoccccs 05.13 
Northwestern F, & M..... — #8= «sae SE OE = 584,280 235,301 Cologne Re © ee Ps 10 Sop 
SVEA .cccccccccccccccscceses 63,130 33,847 Fidelity-Phenix ........... 498,491 184,345 Eagle & British Dom.... 71.114 
OS eae ae 223,275 SF Wetter, PE. .<coccssceees 114,457 50,984 Richmond, N. Y.......... 44.937 
Independence pier esawdases 11,542 8,974 Pittsburgh ............. 85,895 48,162 Scottish U. & IN.......... 248,622 
Ins. Co. State of Pa...... 170,571 2 ee SS eee aero 75,855 36,069 Swiss Re-insurance ...... 92,526 
Pennsylvania ...........+. 621,975 229,607 Northern, N. Y........... 96,978 56,446 Albany ........ 34,243 
NE EE bs cecdinminnenns 60,153 5,033 American Central ....... 114,927 49,749 Capital, N. 40,379 
Maryland Motor Car..... 18,169 6,249 German, Penn. ........... 142,699 53,217. National-Ben Frank. ..... 317.149 
Merchants National ...... rer German-American, Penn.. 88,424 46,273 Mechanics, Pa. 127/929 
a eee 8,925 A RB ee ae 47,879 19,995 Teutonia, Pa. 215.893 
Fire Association .......... 656,537 a SS Ee ae 93,099 I, I a 1,058,869 
PION E, Gi. Jovccsescrcse 249,525 SE «UND. vodeesintedcsseccecavee 75,887 43,673 Fireman’s Fund .......... "301.736 
Merchants, N. Y...-.+..-+ 80,329 34,769 Safeguard ..........0c0c005 16,931 4,133 Teutonia, O. .........2..., 14,955 
PD » dicudeienctncnevacus 267,547 108,590 via 
Royal Exchange ......... 138,588 75,411 
United Firemen’s ........ 86,431 53,132 
Commonwealth ............ 111,666 38,168 
MMCMENTNE csccevwoesivesie 89,599 34,456 
SG GENO vc ncescccesces 188,905 89,618 R 
Peoples National ........ 108,372 44,269 
‘enaon PEE, wiasscséucde 192,312 73,415 
North British & M........ 348,909 115,699 
PD dps aBbadebecaccuteme 163,714 72,339 INSURANCE COMPANY 
ON | ee 53,145 6,680 AT 
nme eee 176,882 84,835 
PIMGECG, FORM. cccevesees 109,108 41,328 
Ins. Co., North America... 941,190 351,213 THE CENTRE OF MARINE INSURANCE 
ee ee ‘oovs aeons 104,306 IN THE UNITED STATES 
OE rr 240,805 93,863 
Cleveland National ...... 39,899 28,477 
DE capuebnnaionrengeknsele 301,386 183,198 
International .......c.c0ee 352,515 232,779 
Georgia Home ............. 11,664 1,191 
Merchants, Colo. ........ 13,541 4,078 
COE. cccveanaineneneaeer 33,726 24,976 
British America .......... 61,646 25,330 
eee 148,509 68,150 
BN, wicnidne gnttinwnisw 169,536 98,637 
Russian Re-Insurance 144,634 92,841 
DUE Sassncwccavscsseses 22,207 10,459 
PEL  svecsectecwesssnnes 172,626 64,200 
Swiss National ........... 173,571 102,974 
National, Conn. ......0++« 578,248 213,933 
Marquette National ...... 63,925 22,146 
Liberty ‘National ......... 347,330 176,152 
Ss eae 46,358 18,111 
Commercial Union, N. Y. 63,941 28,533 
Commercial Union, Eng.. 467,896 195,393 
Pe. TR swacassanes 141,934 64,350 
| Bean 126,584 63,032 
New Brunswick .......... 64,862 27,595 
Petersburg Savings, Va.. 13,933 12,869 
United States ..........00 252,218 101,299 
WOMCHESEBT  vcccccsscccess 412,882 172,738 
Fire Re-insurance, France 190,288 82,790 
Op Ss Re 442,113 245,681 
Union, Eng. 66,739 24,838 
TN, ehicak dodnchwedekie 212,540 83,554 
a ee 427,031 201,021 
State Assurance .......... 33,343 16,152 
Reliance .........- 49,267 19,247 
Prov.-Wash. 184,146 111,158 
Law Union & Rock...... 84,161 39,342 
Caledonian American .... 1,611 1,225 
PIE ce cnconnchcnmis 229,130 86,469 
—S & ? Seem 36,665 24,817 
Phoenix Assurance ........ 207,127 71,048 
oe, aS 166,187 73,140 
German, W. Va... 27,623 17,126 
German, __ Seen 11,954 14,981 
co Re ree 163,993 76,6A2 
ieee — ADE ROBINSON & CO., inc. 
Capital are 40,637 18,622 
oe, ee Fee 15,996 9,636 
oe aa 57.642 24,493 ER 
ei, ee 212,819 85,787 MANAG S 
Viman-American. Md. 40,328 18.267 
. _ £ St eae 143,844 65,583 . 
 Loaseeceei toe 40.198 15,292 Merchant Marine House New York City 
ubuque F. a 147,396 76,617 — 
ote cactamcatan 65,332 34,790 South William and Beaver Streets 
General, Paris 85,471 43,463 ; 
Caledonian ............000+ 105,873 57,655 


























Premiums Losses 

eceived Incurred 

eee 18,266 7,607 
American Druggists ...... 17,056 4,167 
CEO snbesacoucossenes 260,747 113,854 
COEMMGIER ccccvccccescsesve 29,068 18,228 
Detroit National ......... 29,431 16,403 
SUED ---cicpaiiineindiadihadeibicees 13,983 4,722 
Rhode Island ...,.....0....- 76,993 41,261 
DEE. diusdsvunanisaastiod 36,727 27,446 
OUEED ~ Savcvdoesececotceest 23,577 9,617 
aan 61,190 24,650 
Western, Canada ........ 107,369 26,048 
ES SOEs 13,143 2,715 
National Traders ......... 4,088 1,782 
Netherlands F. & L....... 25,888 10,362 
| 1,134,040 395,755 





NOT VISITS FROM DEITY 


New Hampshire's Comment on Suspl- 
cious Fires in Grain Elevators 
and Stock Yards 


In the current issue of “Whittlings,” 
the bright, breezy and cleverly illus- 
trated paper published by the New 
Hampshire Fire, there is plain speak- 
ing about suspicious tires. “Whittlings” 
buys: 

Since the United States entered the 
war We have had a great many fires in 
«rain elevators, stock yards and stor- 
age houses, resulting in the destruction 
of vast quantities of food products and 
immense stores of ammunition intend- 
ed for war purposes. 

The fact that these fires have been 
of mysterious origin has not impressed 
the public seriously because we have 
been accustomed to regard such oc- 
currences as visitations of the Deity 
and not to be lightly investigated. but 
the daily record does not make pleasant 
reading now-adays to the man who has 
been celebrating wheatless and meat- 
less days in the hope of saving a few 
ounces each week for the cause. 

When he is told that one fire has 
consumed in a few minutes, enough 
wheat to furnish ten army divisions 
with bread for twelve months, he goes 
on saving, but his heart weakens and 
his brain grows weary. 

For he knows that many of these 
fires are either due to criminal care- 
lessness or to the work of enemies of 
the Government, and that they could, 
in either case, have been prevented. 

And way down deep in his heart, he 
begins to wonder whether the Amer- 
ican people will wake up to the fact 
that we are at war before the helmeted 
Hiun is hammering on the doors of our 
homes. 


SUES FOR LOSS ON T. B. COWS 

R. Hayes Dutton, of Colmar, Pa., has 
brought suit against the Farmers and 
Itreeders’ Mutual Reserve Fund. Live 
Stock Insurance Company of Philadel- 
phia to recover $500, the value of two 
cows killed by the State Live Stock 
Sanitary Board agents as being affect- 
ed with tuberculosis and a menace to 
the public health. 

The insurance company holds it Is 
not liable under the conditions and has 
refused payment of the claim. 


SERENE IN PHILADELPHIA 

The settlement of the membership 
question by the Philadelphia associa- 
tion is welcomed by all underwriters 
and by Philadeiphia agencies. The 
question of representation was adjus!- 
ed for Philadelphia only, however, and 
leaves the contreversy over under- 
writers agencies in other parts of the 
country exactly where it was pefore we 
adoption of the new Philadelphia con- 
stitution and by-laws. 


CRITICISED BY A MAYOR 
Mayor Simon, of Schenectady, has 
given interviews to daily papers criti- 
cising the increased charge for electri- 
cal inspection of a newly re-wired 
building. 
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BROKERS ACTIVITIES 








Sidelights at the 
Coccaro Hearing 


SOME PERSONALITIES IN CASE 
Mystery Over Real Assured—First Big 
Investigation for New Counsel, 

Mr. Drake 
Fire insurance brokers have been 
following the Coccaro-McAndrews ma- 
rine cover speculation inquiry at the 
Insurance Department with as great in- 
terest as the marine brokers. The hear- 
ings are described elsewhere in this 
puper. Here are some sidelights on 

the hearing: 

Cocearo & Co. are New York freight 
and customs brokers and exporters. 

McAndrews, who has an office with 
them—no one seems to know his exact 
job—when pinned down says he placed 
insurance from Coccaro’s office for a 
man named Eastwood. But no one can 
find Eastwood. 

James Polito, who also telephoned 
{ineurance orders from the Cocarro of- 
fice, has likewise disappeared. He is 
a nephew of Coccaro. 

Richard Arthur, a broker who bought 
the cover from Cocarro for 2.65 and 
sold it for more than 2.80 and who 
never received anything on the transac- 
tion but a check for $20 from Chubb 
& Son, worked for Coccaro for three 
months, not in the insurance but in 
the freight end. 

Hayes, of Hayes & Burgomaster, is 
an earnest, florid faced young man, 
with spectacles, and integrity written 
all over him, 

Kane, the regular insurance mana- 
ger for Coccaro & Co., is a young man 
who wears a green suit, a green soft 
collar, a green shirt and a green neck- 
tle. 

Alberti, of Alberti & Carleton, a bro- 
ker in the transaction, is an exceeding- 
ly wellgroomed, intelligent and _ pros- 
perous looking individual. 

Hervey J, Drake, the new counsel for 
the insurance department, is a boyish 
looking cross-examiner, who is enter- 
ing this case with tremendous zeal, not 
ouly because it is his first big case for 
the department, but it affords unlimit- 
ed opportunities to open that book of 
mysteries—marine insurance, its prac- 
tices and rates. 

W. H. Hotchkiss, former superintend- 
ent, also is cross-examining witnesses. 
Scholarly, thorough, unusually able, he 
lets little escape him. 

Mr. Phillips. the superintendent, 
wastes no words, but comes right out 
end calls a spade, a spade. He thinks 
tke public is being robbed in these 
ecver speculations and he says so. 

* * +. 
Brokers Helping W.S.S. 

R. C. Rathbone, 2d., R. Henry Depew 
and Alex. M, Silvey constitute the com- 
mittee in charge of the W.S.S. cam- 
paign of the Fire Brokers’ Association 
of New York City. This committee will 
co-operate with the General Insurance 
Division of the National War Savings 
Committee. 


BUSINESS BEFORE BROKERS 





Applications for Membership from T. 
B. M. Terhune & Co. and B. F. 
Sadler & Co. Received 





For the annual meeting of the Fire 
Brokers’ Association of New York, to 
be held March 20, the association has 
besides routine business the election 
ol five directors for a term of three 


years. The following nominations have 
been made: J. C. Ammermuller, Frank 
C. Carr, R. Henry Depew, Reuben E. 
Kipp and Frank E. Mendes. Alexander 
M. Silvey was also nominated, to serve 
for one year until the annual meeting 
in March, 1919, to fill the unexpired 
term of Clarence G. Friend, who re- 
signed. Applications for resident mem- 
bership have been received from T. B, 
M. Terhune & Co., and B. F. Sadler 
& Co. 
* 7 © 
Lost Money on Gold 

Recently, a broker arranged with the 
Irving National Bank to place insurance 
for them on a gold shipment for a rate 
of 6 per cent. At about the same time 
gold shipments were so heavy that the 
insurance companies jacked up the rate, 
so when the broker got his closing 
cecver the rate was 8 per cent. He had 
to pocket the 2 per cent. loss himself. 

a . ~ 
Montgomery Visits Companies 

John Montgomery, of Wilmington, 
Del., whose firm places the du Pont in- 
surance, has returned home after visit- 
ing company offices in ‘(New York and 
Hartford. 


SYRACUSE MEETING 





Discuss Agency Matters—War Conser- 
vation Committee to Extend Its 
Operations 
The Underwriters’ Association of 
New York State held its meeting on 
Tuesday in Syracuse, and among other 
matters discussed the question of a 
new assistant secretary to succeed F. 
i. Jenkins, who went with the Queen. 
Ne appointment was made, however. 
lhe work of the conservation dom, 
mittee was threshed out, and it was 
decided that its activities should be 
increased. The situation at Wellsville 
was discussed. (Considerable attention 
was paid agency situations in several 

c: ties. 
R. I. CATLIN WITH AETNA 
R. I. Catlin has been appointed as- 
istant automobile superintendent of the 
‘\etna companies. He was formerly lia- 
bility underwriter in the home office 
of the Fidelity & Deposit, 
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“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Underwriting Capacity Second to None. 


FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
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Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 
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CAPITAL FIRE INSURANCE COMPANY of CAL. 
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Elect E. G. Richards 
Pennsylvania President 
NINTH MAN TO HOLD OFFICE 


History of Distinguished Company 
Which Began Operations Nearly 
a Century Ago 








EK. G. Richards has been elected pres- 
ident of the Pennsylvania Fire Insur- 
ance Company in place of the late 
Charles 'H. Barry, who had resigned to 
take effect as of March 15. An inter- 
esting feature of Mr. Richards’ election 
is that this is not his first connection 
with the Pennsylvania, for he served 
the Company es special agent in New 
England from 1877 to 1881. 


History of Pennsylvania Fire 

The present occasion seems a fit- 
ting time for a brief sketch of this 
institution which has seen nearly one 
hundred years of corporate existence: 

The Pennsylvania Fire Insurance 
Company was born on January 26, 
1525, with a capital stock of $200,000 
subscribed in equal shares by 100 men, 
among them being many whose names 
ere well known in the annals of Phila- 
delphia. 

The charter was perpetual and con- 
tained certain restrictions which are 
inieresting as a reflection of conditions 
then existing: 


Real Estate Ownership 


It was provided that 
might be owned only to the 
necessary to accommodate the Com- 
pany’s business, or that which might 
he taken and held as security for the 
payment of debts due the corporation, 
aud the clear yearly income which 
might be derived from such real es- 
tate was restricted to not exceed $10,- 
000. Evidently the great increase in 
value and earning power which real 
estate was later to enjoy was not ap- 
preciated at the time. 

The president and directors were 
permitted to divide so much of the 
profits as to them might appear ad- 
visable, but they might not declare 
any dividends if an impairment of the 
cupital seemed to exist! 


estate 
extent 


real 


Never Moved Location 

The office of the Corporation was 
established at No. 134 Walnut Street 
and has remained there ever since, 
being now known as 508-10 Walnut 
Street. 

A limited number of applications for 
insurance, signed by the insured, ‘were 
entered in an application book prior to 
the formal opening for business which 


cccurred on the first day of April, 1825: 
Perpetual Policy No, 1, dated March 
7, 1825, was issued to James Y. Hum- 


phreys and covered on a brick house 
and ecard factory at 86 South Front 
Street, Philadelphia, for $2,000 at 2% 
rer cent. Ordinary Policy No. 1, dated 
February 18, 1825, was issued to James 
Wood for one year to cover stock of 
an auction store at 32 South Front 
Street, Philadelphia, for $10,000 at 40 
cents per annum. 


The First Loss 

The first loss which occurred of rec- 
ord was on June 30, 1825, under Pol- 
icy No. 22, the Company paying $1,350 
en a $2,000 policy. 

The first dividend declared was one 
of 5 per cent. on March 38, 1828. 

On January 11, 1838, the property 
oun Walnut Street was purchased and 
a white marble front in the Egyptian 
siyle of architccture was authorized. 


Early Rates 

On April 9, 1842, the board of di- 
rectors resolved “that 30 cents be here- 
after the minimum premium on mer- 
caandise in Philadelphia” and later a 
committee was appointed to confer 
With other offices on the subject of 
uniform policies, thus indicating a 
trend toward associated work by the 
companies. 

On February 2, 1846, a revised tariff 





of minimum rates on merchandise in 
the city of Philadelphia and adjoining 
districts ‘was adopted. 

Two rather quaint resolutions ap- 
pear on the directors’ records, reading 
as follows: 


Resolved, that a roof of tin be 
placed on the building occupied by 
the corporation; 

Resolved, that the front of the 
house occupied by this Company 
be cleaned. 


On October 2, 1854, William G. 
Crowell, father of Vice-President Cro- 
well, was employed as clerk, and De- 
cember 4, 1854, finds a record that a 
very satisfactory trial of Mr. Crowell’s 
suitableness having been made, his sal- 
ary ‘was raised to $1,000 per annum. 


Increase Capital Stock 

On March 11, 1863, the capital stock 
was increased to $400,000, and a $200,- 
000 dividend declared to be applied to 
the payment of subscriptions. 

All through the period of the war 
various amounts of money were sub- 
scribed by the Company to different 
military organizations, and on June 5, 
1£65, $100 was appropriated to insure 
$5,000 on General U. S. Grant’s house, 
No, 2009 Chestnut Street, Philadelphia. 

The record is somewhat obscure as 
to the agencies which the Pennsyl- 
vania had during the first forty years 
cf its existence. On February 12, 1825, 
the secretary was directed to write to 
certain gentlemen in Lancaster, Pitts- 
burgh, Reading and Easton, asking if 
they were willing to become agents of 
the Company, but no further record 
appears until 1867, except for a brief 
rotation in 1840 when the directors au- 
thorized the balance of the account of 
Owen Rice, agent at Bethlehem, Penn- 
sylvania, to be charged to profit and 
lcss. 

‘On September 2, 1867, the famous firm 
cf Frame & Hare was formally ap- 
pointed the representative of the cor- 
poration in New York City. 

Four years later it was resolved 
“that the officers of this Company be 
hereby authorized to appoint agents 
wherever in their judgment they may 
approve,” and it appears that in the 
autumn of that year and the winter 
of 1872 the secretary traveled through 
the country establishing agencies at 
important points, hence, it Was ap- 
parently at this time that the corpora- 
tion first entered into the general 
agency business in an organized way. 


Mr. Richards Ninth President 


The Pennsylvania has had but eight 
presidents during the ninety-three years 
of its existence and the period of their 
services is as follows: 

Robert A. Caldcleugh, elected Feb- 
ruary, 1825, served to September, 1835; 
Jonathan Smith, elected September, 
1835, served to December, 1839; Quin- 
tin Campbell, elected December, 1839, 
served to June, 1853; Jonathan Patter- 
son, elected June, 1853, served to July, 

(Continued on page 18) 
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measure of co-operation, its facilities and service have given it 
a conspicuous place in 5000 offices throughout the United States, 
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FRED. S. JAMES 


FRED S. JAMES & CO. 


United States Managers 


GENERAL FIRE ASSURANCE CO. 
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Protection 





The Effect of Sprinkler 


Upon Loss Ratio 

















A summary of the sprinkler experi- 
ence of the Boston Manufacturers’ Mu- 
tual Fire Insurance Company is given 
in its annual report under the title of 


“The Effect of Sprinkler Protection 
Upon the Loss Ratio.” The report 
slates: 


Karly in the seventies of the last 
century the need of increasing the 
speed of the machinery in our textile 
plants, in order to increase the product 
and also the convenience of having 
manufacturing buildings of large area, 
were beginning to be felt. Volatile oils 
were also coming into use. Without 
“the protection afforded by the auto 
matic sprinkler, these improvements 
in manufacturing operations would 
have been nearly, if not quite, impos- 
sible, due to the great addition to the 
fire hazard. 

That the automatic sprinkler did 
more than take care of the increased 
hazard of fire, due to the above changes, 
is clearly demonstrated by the figures 
given in the column of the table be- 
low which show the “ratio of loss to 
amount written per hundred dollars.” 
The figures in this column should be 
divided into three sections—the first 
section covering a period from 1850 to 
1875, inclusive, during ‘which time the 
mills were unequipped with automatic 
sprinklers. The average loss ratio dur- 
ing this period was twenty-five and 


Elect E. G. Richards 
Pennsylvania President 
(Continued from page 17) 


1865; Daniel Smith, Jr., elected July, 
1865, served to February, 1873; John 
Devereux, elected February, 1873, serv- 
ed to July, 1890; Dale F. Benson, 
elected August, 1890, served to March, 
i915; Charles H. Barry, elected March, 
1915, served to March, 1918. 

During the same time it has had but 
five secretaries: 

Jonathan Smith, elected February, 
1825, served to September, 1835; Bea- 
ton Smith, elected September, 1835, 
served to June, 1861; W. G. Crowell, 
elected June, 1861, served to January, 
1881; John L. Thomson, elected Jan- 
vary, 1881, served to September, 1890; 
W. Gardner Crowell, elected Septem- 
ber, 1890. 

Mr. Crowell is still in active service 
as vice-president and secretary, being 
also a director of the Company. 

Present Officers and Directors 

The present officers and directors 
are as follows: 

E. G. Richards, president; W. Gard- 


twenty-nine hundredths (25.29) cents 
per hundred dollars of insurance car- 
ried. The second section—from 1876 
to 1895, inclusive—covers a period dur- 
ing which our manufacturing plants 
were being equipped with automatic 
sprinklers; in other words, some of 
them were fully equipped, others par- 
tially, and others not at all, the result 
being that the average yearly loss 
ratio during this period was eighteen 
and ten hundredths (18.10) cents per 
hundred dollars of insurance. The third 
section—from 1896 to 1917, inclusive— 
covers a period when our mills were 
fully equipped with automatic sprink- 
lers. In the early part of this period, 
some of the storehouses connected with 
the mills were unequipped, ‘but later on 
these were fully equipped, the result 
being that the average yearly loss dur- 
ing this period was reduced to five and 
eight hundredths (5.08) cents per hun- 
dred dollars of insurance. 


Fire Loss Experience From 1850 to 1917 
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Totals, 67 yrs..$8,100,298,600 $6,958,245.72 $0.0859 


ner Crowell, vice-president and secre- 
tary; T, Magill Patterson, assistant 
secretary. 

Directors—Joseph Wayne, Jr., presi- 
cent Girard National Bank; T. De Witt 
Cuyler, president Commercial ‘Trust 
Co.; Samuel T. Bodine, president The 
United Gas Improvement Co.; J. R. 
McAllister, president Franklin Nation- 
al Bank; ‘Henry I. Brown, Henry W. 
Brown & Co.; W. Gardner Crowell, 
vice-president and secretary; E. G. 
Richards, president; J. F. Hastings, 
treasurer. 





HOWARD O. COEYMAN’S CHANGE 


Howard O, Coeyman, formerly spe- 
cial agent for the First National Fire, 
has resigned from the E. F. Fiindell 
cflice in New York, and has been made 
examiner at the head office of the 
liverpool & London & Globe. 


RATE MEETING 

Western and Eastern men met in 
this city yesterday and discussed the 
Dean schedule. which is being applied 
in New England. 
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United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


United States Underwriters’ Policy, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois . 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
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The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 
Seneca Fire Ins. Co., Buffalo, N. Y. 


San Francisco, California 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFICO DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








‘“‘STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $105,000,000 
Losses Paid in U. S. - $38,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 



































San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 








U. S. Cash Assets, Dec. 31, 1916 
Surplus, .. - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses [Paid by Baltimore Fire, 

1904 - - - - - 
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1,427,290.00 
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Coccaro Scandal May 
Start Rate Query 


RESUME COVER HEARING TODAY 





Superintendent Phillips Amazed at 
Speculation in Binders—Supply 
and Demand Fix Rates 





At the end of a two days’ hearing 
in the Insurance Department, relative 
tu insurance placed by J. J. McAndrew, 
c' A. J. Coccaro & Co. on shipments 
te go on the S.S. “Navahoe,” during 
which hearing amazing practices were 
disclosed of speculating with provision- 
al marine insurance certificates, Su- 
perintendent Phillips turned to former 
Superintendent Hotchkiss, counsel for 
the Northern Underwriters’ Agency (the 
cemplainant in the proceedings), and 
said: 


“T have to leave for Albany and will 
stop this hearing until Friday morn- 
ing. We seemed to have proved that 
the gambling in these covers exists, 
that the shippers are being held up for 
abnormal rates and that something is 
rotten somewhere. ‘Now as to whether 
te. extend the scope of the inquiry I 
dc not know.” 


“You are right,” said Mr. Hotchkiss. 
“You haven’t scratched the surface 
yet.” 

For months there have been rumors 
that certain brokers have been obtain- 
ing binders on cargoes and then sell- 
ing the binders, or provisional covers, 
as they are called. This practice has 
grown until it has reached the gambl- 
ing state. Finally, a definite case was 
put up to the superintendent by the 
Northern Underwriters’ Underwriting 
Agency and the investigation started. 
In this case a provisional certificate 
went through a number of hands of in- 
termediaries until the rate had jumped 
from 1% to 5 per cent., and, it is re- 
ported, one broker made $5,000 on the 
transaction. As a result of the disclo- 
sures there may be a sweeping inquiry 
into marine insurance rates. 


Here are some facts brought out in 
the hearing: 

1. Steamship companies, or _ repre- 
sentatives on the “inside,” tip off to 
favored brokers’ dates. of sailing, or 
names of shippers, so that these bro- 
kers can get an early start in placing 
provisional covers. Sometimes they get 
a corner in the ship’s insurance. 


2. These covers are often not taken 
out in the name of the real shipper and 
after being obtained they are frequently 
scld to other brokers. The name in the 
cover may be of someone who has no 
insurable interest. 

3. There are said to be some men 
who make a living by speculating in 
these transactions, and one bit of gos- 
sip in the department is that a certain 
broker has cleaned up $500,000 through 
his influence in being on the inside 
track in knowing where he can place 
insurance and who has got it to sell 
after getting provisional covers from 
insurance companies and then not us- 
ing them. 

4. Brokers, haven’t the faintest idea 
how rates are made and why they keep 
on going up except that it is the law 
cf supply and demand. One witness 
seid they are made on the racetrack 
rrinciple. At the start the odds are 
leng, but as the horse becomes popu- 
lar in the betting the odds tighten un- 
til a 100 to 1 shot gets down to even 
money. Nor can brokers explain why 
in one hour rates will vary anywhere 
from % to 2% per cent. in the differ- 


ent office for the same risk. The bro- 
kers themselves really boost the rate, 
but what is the explanation of the 
Loosting? 


5. The insured is often deceived by 
the broker who lies about the rate, bill- 
ing him at a higher figure than he him- 
self pays. The public also loses heavily 
by having to pay the higher rates 
caused by the speculation in provisional 
covers. 


6. Greeks have shown a particular 
aptitude for “speculating” in insurance 
covers. 


7. It is possible to place marine in- 
surance without having an insurable in- 
interest. 


The chances are vnat underwriters 
themselves will be called to give their 
views of the situation, 


The different stages of the ‘“\Nava- 
hoe” line of insurance under investiga- 
tion by Mr. Phillips follow: 


1. January 8-11, from Alberti & Carleton and 
Hayes & Kurgomaster to A. J. Coccaro & Co., 
at the rate originally fixed, 14 per cent. 

2. January 15-17, from A. J. Coccaro & Co. 
to Richard Arthur at 2.68 per cent. 

3. January 17, from Richard Arthur to G, W. 
Gallie Company at 2.87% per cent. 

4. January 29 (?), from G. W. Gallie Com- 
pany to R. A. Corroon & Co. at 5 per cent. 
less 5, or approximately 4.75 per cent. 

5. January 30, from \R. A. (Corroon & Co. to 
Donnelly Marine Brokerage at 5 per cent. less 
2%, or approximately 4.87% per cent. 

rs January 30, from Donnelly Marine Broker- 
ave to World Shipping Company at 5 per cent. 

The difference between the final rate and 
the rate on the transfer from Corroon & Co. 
to Donnelly Marine Brokerage apparently rep- 
resented the latter’s commission as the broker 
of the real shipper’s agent. 

It will be noted that, until January 30, the 
provisional insurance, which was either on 
merchandise or on caustic soda, etc., remained 
unchanged, and that not until the last men- 
tioned date was such insurance closed, and 
then not only for a different amount than that 
represented by the provisional insurance, but 
also on different property entirely. 

In this connection, further, it will be noted 
that the Donnelly Marine Brokerage demurred 
to accepting the certificate issued in the name 
of J. J. McAndrews, but, being unable to se- 
cure the insurance needed by its client in any 
other way, finally accepted such certificate, 





NEW FRENCH COMPANY 

A French composite insurance office 
has been constituted under the name 
of La Polaire with a capital of 3,000,- 
000 f. (£120,000). The office of the 
Company is at 37, Rue Vivienne, Paris, 
and the board includes M. Elie Reu- 
maux, president; M. Robert Le Bret, 
president of La Minerve Insurance 
Company, vice-president, and Vicomte 
du Peloux, vice-president of La Mi- 
nerve. The intention is that La Polatre 
should transact all the principal forms 
of insurance, with the exception of 
life, concentrating at first on marine 
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109 COMPANIES 





That Number Writing Ocean Marine In 
this State, Compared with 48 
In 1914 


Superintendent Phillips, of (New York 
State, made the following reference to 
the marine insurance business in his 
recent report to the legislature: 

“A conspicuous feature in the insur- 
ance field is the large increase in the 
ocean marine business. While in the 
absence of annual statements which 
the department has not yet received, 
1 am unable to state accurately the 
volume of premiums written, some idea 
of the growth of business may be 
gained from the department records, 
which show that previous to the break- 
ing out of the European War there 
were on January 1, 1914, 48 companies 
or associations authorized by this State 
to carry on the business of marine in- 
surance, while on January 1, 1918, there 
were 109 companies or associations so 
authorized. War risk insurance is an 
important contributing factor to the 
increased business, but the additional 
volume likewise reflects an extension 
ot domestic trade to foreign countries.” 


English Rates 

Rates are quoted in England at shil- 
lings per cent, A pound or twenty 
shillings per cent. is the same as one 
per cent. here. The English practice 
is for the broker to keep a running 
charge account with his client, only 
paying balances. The moment a risk 
attaches ‘the underwriter has earned 
hie premium and can sue and get it. 
The exception is when the risk is div- 
isible, when part of the premium may 
be for the outward trip and part for 
the homeward trip. 
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MARINE AGENTS 
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Pennsylvania 
Marine Results 


NORTH AMERICAN LARGE WRITER 





Few Companics Show Heavy Loss 
Ratios Among Increased 
Transactions 





Companies transacting marine busi- 
ness in Pennsylvania in 1917 have 
made returns to the department which 
have been compiled for The Bastern 
Underwriter as follows: 











Premiums Losses 
" Received Incurred 
POE. i cetcscdsunensaadeus 30,717 7,57 
Indemnity Mut. Marine.. yt Woliis 
Royal Exchange ......... 53,058 27,704 
Commonwealth, 'N. Y..... 62,915 39, 892 
Mercantile, N. Y......... 64,460 44,648 
London Assurance ,..... 250,063 80,581 
North British & M....... 106,498 106,947 
Standard Marine ......... 7,943 1,517 
POOR Serres 11,517 6,435 
Milwaukee Mechanics .. 3,161 683 
SS ER 374,305 354,269 
Ins. Co., North America.. 2,230,440 1,075,123 
BONN \Satedancabsddadoasucs 144,085 44,071 
on EEE TS 375,769 116,994 
Citizens, Mo. ............ 11,134 10,742 
United States Lloyds.... 128,362 46,884 
National, Conn, .......... 2,596 eaiek 
Liberty (National ........ 67,517 37,986 
Commercial Union, Eng 795,839 349,499 
Newark ......00 24,728 17,871 
New Brunswick . a — eres 
United States 11,451 918 
Westchester 72,570 38,272 
DED) di6 péeouskwevaiekaaus a. © © wieeea 
ee PRR 20,341 16,833 
“7% < meas 83,236 64,181 
National Union ........... —— i waaenn 
Michigan Commercial ... 4,994 3,237 
BROREVEBGIS  ccccccacsoces 4,629 3,759 
ZOkio Marine ...ccccccess 15,112 6,189 
WME Sacoicacsecicehes 3,186 Tea 
SOURS WMG svssevincsscvees 43,455 21,667 
Stuyvesant end eaehanbaemen 11,101 13,634 
Norwich Union ........... 20,552 12,689 
Oe DP “seivccaveseasals 3,414 863 
PUL Sriesiudseswebiete 59,418 46,775 
OA: I dvekuvduseeveccs Sf Sr ae 
Providence-Washington .. 138,383 93,321 
Union Marine .........0+. 4,847 2,839 
Thames & Mersey M.... 13,794 7,920 
Mass. Fire & Marine.... 23,846 18,316 
Phoenix Assurance ...... 7,517 4,614 
rm tae SED crmdvhvaxesets (7 ———— 
Parnes ara 27 ,002 14,245 
TR ie Seaee 12,457 7,081 
SS. Oe Cenvevarccetdues 161,124 88,803 
DEED aici nsxinvuscende 6,431 1,839 
Northwestern Natl. ...... 2,341 5,739 
New H: ampshire ........5. _— £#§ i # itch 
Great American .......... 29,454 28,057 
American Alliance ...... 163 183 
American Eagle .......... 3,792 2,070 
CONN cccesesvetacese 35,705 23,323 
Fidelity-Phenix .......... 35,633 24,443 
American Central ........ 8,178 7,932 
Reliance Marine ......... 1,408 269 
ee GE sessescressecos 9,147 6,500 
SEES < cvadsdennccvnsabesuke 33,489 25,479 
ON Re Seer 6,949 5.760 
London & Lancashire.... 39,938 32,140 
5 Pee 109,232 62,445 
PO 8 ee 179,838 87,918 
Reliance Marine ......... 556,416 281,674 
BNL 455 néney abdeeaanwes 465 347 
Scottish Union & Natl... 222 2,655 
Natl.-Ben Franklin ...... 51, 350 43,521 
Atlantic Mutual ......... 509,704 165,736 
ag 131,928 99,118 
Fireman’s Fund .. 184,454 12,695 
Camden Fire see - 15,710 2,779 
Western, Canada ...,.... 157,061 96,359 
Tns. Co., State of Pa..... 43,937 54,208 
PPT U, “Wis. Denese stence —-  eeneee 
DGD  sececdenvnsecess 10,900 1,914 
Dl; ‘dhetusniseyehiundietewss 152,171 218,307 
DOME sctcvasersteveiees 112,762 49,287 


Mannheim 24,955 11,391 
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A Review of February’s Marine Losses 


Underwriters Have Not Had 


Encouraging Start This Year 


In View of Low Rates 


The month of February has pro 
duced some very heavy marine losses 
tor New York underwriters. A rather 
interesting loss reported in maritime pa- 
pers recently was a vessel called the 
“Fillippo de Negri,” which was an old 
iron vessel used as a coal hulk in. the 
harbor of Bermuda and was sold to 
Philadelphia parties who wanted her 
for use in the States. This vessel was 
towed by an iron steamer of 505 gross 
tons, 381 net tons, built in 1891 with 
49 N. H. P. The hulk was 835 tons 
net register. How the owners expect- 
ed that a little tramp steamer of this 
borse-power could successfully tow a 
vessel of this size past Cape Hatteras 
in midwinter is beyond the comprehen- 
sion of persons well versed on matters 
ef this kind. 

Losses in a Nutshell 

Russian bark “Finland’—reported 
wrecked on a voyage from New Or- 
leans to France carried a general car- 
g0, a considerable amount of which 
niust have been placed in the local mar- 
ket. 

Canadian Pacific steamer “Montreal” 
—reported sunk by collision. The hull 
of this vessel was probably largely 
piaced in London, although a consider- 
able amount must have been placed in 
the New York market, 

Steamer “Mig\i6l de Larrinaga”’—New 
York via Norfolk to Europe, foundered 
900 miles from Norfolk. This vessel 
had a full cargo of grain probably own- 
ed by the British Government, which 
was loaded in New York and was go- 
ing to Norfolk for coal. 

Steamer “Minsk”’—Norwegian steam- 
«c ‘which had been laying in the har- 
bor for some time past, took fire on 
l‘ebruary 17, and the damage to ves- 
sel and cargo is reported at $500,000. 

Steamer “Florizel”’—St. John, New 
Foundland, via Halifax, wrecked near 
Cape Race, February 24th; undoubtedly 
carried quite a valuable cargo, which 
was insured with New York under- 
writers. 


Cargo of Flaxseed on Fire 


Schooner “Jane Palmer’—Buenos Ay- 
res to New York, with a cargo of flax- 
seed, reported on fire. Will probably 
mean the loss of about $200,000 on car- 
gc, about half of which was placed 
with American underwriters, and the 
other half with foreign underwriters. 

Steamer “Kentra’—ashore off the 
coast of Chili, reported in a bad posi- 
tion. Vessel probably a total loss. The 
cargo may be salved at considerable 
expense and large damage and might 
run up to a considerable figure, al- 
though the largest part of cargo had 
already been discharged prior to ves- 
sel being wrecked. 

Bark “Paposo”—1580 tons of man- 
ganese ore from Philadelphia, reported 
abandoned at sea. Cargo insured for 
about $190,000, probably placed in New 
York market. Vessels of this age and 
type carrying a cargo of this kind along 
the Atlantic coast in Winter months 
are apt to be called upon to withstand 
very heavy weather, and when the test 
becomes too severe they are unable to 
£0 through. 

Steamer “Venturia’—Reported a_ to- 
tal loss on Diamond Shoals, probably 
on a voyage from New York to United 
Kingdom ‘with British Government prop- 
erty. 


A Ferryboat Loss 
Ferryboat 


“Castleton”’—Valued at 


about $100,000, reported a total loss by 
fire at Norfolk and insured with New 
York market. 

Steamer “Edmonton’—New York to 
I'rance, is reported in distress in At- 
lantic Ocean and we believe has since 
been towed into Halifax and will un- 
tloubtedly incur heavy salvage and par 
ticular average charges against the un- 
derwriters. ; 

Bark “John H. Kerby”’—Sailed last 
August from New York to South Africa 
end has been overdue for the past three 
months, It has just been reported from 
London the vessel is probably destroyed 
ty a German sea raider. Will fall 
heavily on New York underwriters as 
a war loss. There has been about 
$500,000 placed on the cargo and about 
$160,000 on the hull, 

Bark “Normandy”—Sailed August 30 
from Mobile to Buenos Ayres. This 
vissel was reported overdue and miss- 
ing, but has just been reported as hav- 
ing arrived at South America probably 
with a full cargo of lumber. The in- 
sured value of the cargo would proba- 
hly run into a considerable figure on 
account of the freight having to be pre- 
paid. The vessel is now under the 
Pritish flag and was formerly an old 
American bark which in her prime 
days was considered to be one of the 
best vessels of her class afloat, hav- 
ing been built in 1877 at Damariscotta, 
Maine, and is of 1,209 gross tons regis- 
ter, but it is quite evident that her days 
cf usefulness are not over, although 
on the last trip which she undertook 
under the American flag, prior to her 
present voyage, which was to carry a 
full cargo of the product manufactured 
by the gentleman who made the name 
of Detroit known in every civilized spot 
ir the world, from Nova Scotia to 
Australia, she got as far as the Bar- 
bados in distress, discharged and sold 
her cargo, was condemned and sold at 
auction and bought ‘by local interests, 
refitted and put in condition for her 
present voyage. 

Losses from Ice 

In addition to these losses there have 
heen exceptionally heavy claims for 
losses from ice in New York Harbor 
and during the high storm of last month 
a large number of lighters ‘were sunk 
and destroyed and those that were not 
sunk or destroyed have been libeled 
by tugboat owners for heavy salvage 
claims. 

In view of the low rates prevailing 
for both marine and war risk at the 
present time it appears that the under- 
writers have not had a very encourag- 
ing start for the year 1918. . 


OBSERVER 


New Bill of Lading 
To Be Adopted Soon 


F. H. PRICE ON CARRIERS’ RISK 


Tells Marine Insurance Club what Fea- 
tures Should Be Noted by Under- 
writers and Brokers 





At the March meeting on Tuesday 
of the Marine Insurance Club, F.. H. 
Price, of F. H. Price & Co,, spoke on 
the uniform bill of lading in relation 
to marine insurance. 

Mr. Price toid of his work in con- 
ference with shippers, carriers and the 
Interstate Commerce Commission in 
drafting a uniform bill of lading and 
stated that the draft was now in final 
fcrm and would soon be adopted. One 
of the principal points of difference in 
the new bill of lading over the one now 
in general use, he said, is that it will 
state that the carrier “shall be liable 
for damages as follows,” instead of 
Stating that the carrier “shall not be 
liable except as follows.” The last 
clause of the new bill of lading waives 
all claim on the part of the carrier to 
participation in the shipper’s insurance. 

The two Cummins amendments as af- 
fecting the bill of lading and marine 
insurance were analyzed by Mr. Price. 
We also enumerated at some length 
the many hazards which are not cov- 
cred by the present bill of lading and 
will not be covered in the one tu be 
adopted. He told of the workings of 
the four months’ notice of loss provi- 
sion of the bill of lading particularly 
when applied to goods being shipped 
abroad. 

It was announced at the meeting that 
Ccfinite plans were being taken to pro- 
cure a building suitable for a club house 
and that steps had been taken towards 
the incorporation of the club. Its mem- 
Lership is now 456. It was also an- 
neunced that the speaker at the next 
meeting would be Attorney Little, of the 
Norfolk firm of Hughes, Little & Se- 
wall. The subject will be chosen later. 
‘the Welfare Committee reported that 
$507 had been collected for the pur- 
chase of comforts for those members 
now in the service. 

Following Mr. Price, the Rev. J, H. 
Shephard and Corporal F. A. H. Street, 
of the Canadian Army, both now iden- 
t:fied with the National Service Section 
oi the Emergency Fleet Corporation of 
the United States Shipping Board, 
aroused the enthusiasm of the members 
Ly their descriptions of conditions 
‘over there.” 





INSTITUTE CHAIRMEN 
At the annual meeting of the Insti- 
tute of London Underwriters, Edward 
F. Nicholls, underwriter of the London 
Assurance Corporation, and FE. lL. Ja- 
cobs, underwriter of the Alliance As- 
surance Co., Ltd., marine departmen-, 
were elected chairman and deputy- 

chairman respectively for 1918. 
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BRITISH AND SOUTH AFRICAN 


New Company in Marine Field—Plans 
Outlined at Banquet in 
London 


H. G. Hobday & Co., general mana- 
gers of the British & South African 
Insurance Corporation, Ltd., entertained 
directors and shareholders of this new 
company at the Carlton. Mr. Hobday, 
in the course of some remarks as to 
the inception of the Company, said: 
“The chief thing to consider when pro- 
posing to launch an enterprise of this 
kind is whether there is a real need 
for it, and I claim that there is a need 
for yet another marine insurance com- 
pany, with an all-British board of di- 
rectors, and financed by _ all-British 
capital. Although the war at the pres- 
ent time does assist the Company to 
the extent that it gives it a greater 
cpportunity of becoming established in 
the good will of marine insurance bro- 
kers, and whose good will and support 
were absolutely necessary for its suc- 
cess, yet it is not on the war that we 
are relying to make the shares of the 
Company a profitable investment. I 
think I can claim that the fact that 
the Government takes 80 per cent. of 
the Company’s profits after a fixed re- 
turn on the capital invested is pro- 
vided for, disposes of the suggestion 
that this is only a war-time enterprise. 
Shipping values have increased during 
the war at least 100 per cent., but cap- 
ital available for insurance purposes 
has increased very little—not more than 
20 per cent. For: the next few years 
it is very unlikely that shipping values 
will get back to anything like their 
pre-war standard, and these facts satisfy 
me that the Company has.a great fu- 
ture before it.” 





OPPOSE AFTER-WAR PLANS 
Liverpool Association Against Proposal 
for Resisting German Insurance 
Organization 





One section of the 116th annual re- 
port of the committee of the Liverpool 
Underwriters’ Association deals with 
the proposed Jnter-Allied Marine In- 
surance Union, 


This states that an International 
Parliamentary Conference of the Com- 
mercial Committees of the Allies was 
held in Rome in May, under the pres- 
idency of Signor Tittoni. Among the 
recommendations adopted was a modi- 
fied one to the effect that an Inter-Al- 
lied Union of Marine Insurance In- 
terests should be constituted as the 
best means of resisting German or- 
yanization. The original recommenda- 
tion, while in draft form, being strous- 
ly dissented from by the committee, 
they duly made this known to those 
responsible for it, and to “The Marine 
Insurance Committee” referred to in 
the report. The committee placed on 
record the following resolutions in 
regard to the recommendation as 
originally put forward: 

1. That it would be contrary to the interests 
of British Marine Underwriters for the Com- 
mercial. Committee of the House of Commons 
to make any recommendation at the Rome Con- 
ference regarding the carrying on of marine 
insurance business after the war. 

2. That the Commercial Committee of thé 
House of Commons be, however, informed that 
the formation by Underwriters or Underwrit- 
ing Associations of an Inter-Allied Marine In- 
surance Union, with London as its chief center, 
for the purpose of exchange of views and in- 
formation, would meet with the approval and 
support of British Underwriters. 

3. Further, that the Commercial Committee 
of the House of Commons would be doing use- 
ful service in omer 4 out, both in Paris and 
in Rome, the undesirability and danger of pass- 
ing laws which would place difficulties and 
restrictions in the way of British Underwriters 
participating in French or Italian business. 





WAR RISK 
In its report to the New York Insur- 
ance Department on war risk, other 
than marine, the Atlantic Mutual gave 
as its figures: Premiums, $4,958,921; 
losses, $633,719. 
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CASUALTY AND SURETY NEWS 











Meeting Opposition 
To Rate Increases 


AN INSTANCE IN KANSAS CITY 


Shows What Can Be Accomplished 
When 


Agent Is Well 
Informed 


Insurance men everywhere are hav- 
ing no end of trouble explaining in- 
creases in rates. That is but natural 
and is to be expected. There is just 
cne reason for higher insurance rates 
—higher costs. An explanation of 
these higher costs will make any fair- 
minded policyholder realize that the 
protection given him by his insurance 
raiust in some instances cost him more 
because it costs the company quite a 
bit more to provide that protection. 
lHiere are some letters from a file in 
the office of Laurence Phister, Kansas 
City, which show how sensibly and 
well he is meeting this issue: 


Phister Insurance Agency Company 

Gentlemen: 

We have received liability policies from the 
Maryland Casualty Company; also your let- 
ters. We find that under the modified rates 
endorsed on the policy that this insurance 
will cost us close to forty per cent. more than 
it did a year ago; and it appears that had 
it not been for your strenuous endeavors to 
keep the rates down, it would have cost us 
more than double. We had no notice that any 
such thing was contemplated, and we can see 
no justification for any increase in the rates, 
as our risk is better today than it has ever 
been. We shall take steps to relieve our- 
selves of such burdensome charges. 

Yours very truly 
vine sanietel Dry Geaés Company. 
Twenty Years Experience 
stcanee’ Dry Goods Company 

Gentlemen: 

I hasten, to acknowledge receipt of your let- 
ter relative to liability and public liability 
policies. 

s to the rate increase on the employers’ 
policy,-at first’ blush it would seem that the 
two rate advances were uncalled for but there 
has been established in the State of Missouri 
a Rating Bureau used by all standard com- 
panies on liability risks. This Bureau takes 
into consideration the special experience, the 
physical conditions and the general experi- 
énce in the State on similar classes. We are,’ 
of course, different from most companies in 
having our own inspection department in addi- 
tion to the inspectors employed by the Bureau 
and we feel that after having been in the 
business for twenty years we ought to know 
something about the game ourselves. 

For your information I will say that the 
following companies have discontinued the 
writing of employers’ liability insurance in 
the State of Missouri even at the increased 
rates, due to the unsatisfactory conditions pre- 
vailing in this State (names of nine com- 
panies), and some other companies that I do 
not recall at this writing. Yet other companies 
have greatly curtailed their liability under- 
writing, we being one of the few left in the 
field. I want to ask that you bear in mind 
also that this Company, and we presume others, 
now pay in taxes of various kinds over three 
per cent. of gross income, which is no small 
item. 

We have no workmen’s compensation law in 
Missouri but in effect we have one as all of 
our neighboring States operate under com- 
pensation laws and as we have tried to pass 
a similar law in Missouri several times, our 
juries and working classes virtually expect an 
employer to settle: with an employe on the 
basis of -workmen’s compensation provisions; 
in other words, we have all the disadvantages 
of a workmen’s. compensation act and none of 
the advantages as the law now stands. My 
judgment is that unless conditions improve in 
Missouri there will be even fewer companies 
writing liability insurance in this State and 
the rates may be further advanced. 

If you feel there is any way in which we 
can serve you or: any suggestions you would 
me to offer, we will be glad to have your 
ideas. 

Yours very truly, 
Phister Insurance Agency Company. 
Assured’s Reply 
Phister Insurance Agency Company 

Gentlemen: 

We are under obligations to you for your 
kind. favor, giving us more explicit informa- 
tion regarding the recent increase in rates on 
liability risks. 

Our view, of course, is:somewhat narrow and 
governed chiefly by our experience with our 
own risk, and we are pleased to have the 
wider view, the general experience, so graphic- 
ally outlined in your letter. We certainly ap- 
Preciated it very much. 

Yours very truly, 
peveneed Dry Goods Company. 


There Are Teeth 
In This Measure 


AFFECTS LIABILITY COMPANIES 


Goes Much Further Than Present In- 
solvency and Bankruptcy 
Statute 


Should a bill introduced in the New 
Ycrk Legislature by Senator Walters, 
of Syracuse, become law, it will be just 
about twice as easy as at present to 
collect claims from liability insurance 
companies. 

In the absence of a clause giving a 
ciaimant the right to sue the insurance 
company there is no privity of contract 
and therefore the claimant cannot 
maintain any action against the com- 
pany. 

The authorized rider at present in 
use reads: 


The insolvency or bankruptcy of 
the assured shall not release the 
company from the payment of 
damages for injuries or loss oc- 
casioned during the term of the 
policy. In case of such insolvency 
or bankruptcy an action may be 
maintained by the claimant against 
the company, subject to the terms 
of the policy, for an amount not 
exceeding the amount of the policy. 

No action shall lie against the 
company to recover for any loss 
under the policy until the amount 
of such loss is made certain, either 
by judgment against the assured 
after final termination of the litiga- 
tion or by agreement between the 
parties with the written consent of 
the company. 


Subject otherwise to all the 
terms, limits and conditions of the 
policy. 

Under the present law the claimant 
is given the right to sue the company 
directly after the insolvency or bank- 
ruptcy of the assured is proved and a 
judgment is rendered against the as- 
sured, after final termination of the 
litigation. 

The proposed bill now before the 
legislature would amend Section 109 
of-the insurance law by requiring lia- 
bility insurance policies to contain a 
clause to the effect that in case execu- 
tion against the assured is returned un- 
satisfied, and in the absence of suitable 
bond, the injured person, or the per- 
sonal representative, in case of death, 
minay maintain an action against the 
insurance company for the amount of 
such judgment, -not exceeding the 
amount of the policy. 

This bill does not require the claim- 
ant to prove that the assured is either 
insolvent or bankrupt, nor is it incum- 
bent on the part of the claimant that 
there shall be a final termination of 
the litigation. Under the rule laid 
down in the proposed bill the claimant 
would be in position to much more 
readily sue the insurance company than 
is the case at present. 
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Would Tighten 
New York Law 


COMPENSATION BILLS IN ALBANY 





Preposal to Broaden Application of 
Statute Alone Appears 
in Favor 


Most of the proposed amendments to 
the New York compensation law have 
been introduced by Assemblyman Kar- 
lin, Socialist, and a Russian by birth. 
In the majority of cases his measures 
are opposed. 

One of the bills proposes to cover 
employments where four or more per- 
sons are employed. This is one of 
the bills which are favorably regarded. 
The present New York law is decidedly 
loose in that there is much question 
as to just who is covered by it. Litiga- 
tion is therefore made possible. 

As to covering farm laborers and 
domestic servants, the farmers will 
hardly let this become law, for they 
new exert a powerful political influence 
and they have always been bitterly 
opposed to this principle when intro- 
duced in other States. If domestic 
servants should be covered, as is pro- 
posed in another bill, the hazard would 
be regarded as light and the premium 
would not fall heavily on the employer, 
tut he would not be able to pass the 
added expense along as in other em- 
ployments. The farmer also complains 
that he is less able to pass this ex- 
pense than is the manufacturer. 

The principle of compensation is that 
industry distributes the cost and that 
the cover is practically universal. The 
staall employer needs compensation as 
a protection to himself, for one liability 
claim decided against him might put 
him out of business. 


The companies are not anxious to 
write farm business for it has been 
found to be highly unprofitable. 


Something New 


broker’s opportunity. Call for 


PHILADELPHIA 








Mutual and Stock 
Plans Compared 





LITTLE PREMIUM LEFT FOR LOSS 
What an Assessment Would Mean Un- 
der Clause in One Mutual 
Policy 





Some mutual casualty automobile 
companies are not a bit delicate about 
letting it be known that they are cut- 
ting Bureau rates twenty per cent. and 
paying twenty per cent. commission 1 
brokers besides. A proposition of this 
kind certainly has attractions for an 
agent who has his mind solely on 
“cleaning up.” From the standpoint of 
permanency it takes on a different 
color. The question is, how do they 
do it? 

As an illustration of how this method 
of underwriting works out, consider a 
twenty-two horse power passenger car. 
The new stock rate is $80 for liabil- 
iiy; the mutual rate in use by one 
New York company is $54.50, the old 
siock rate. Taking off twenty per 
cent. it becomes $43.60. Less twenty 
per cent. more for commission, the 
amount the company receives to carry 
the risk shrinks to $34.88 and if fifteen 
per cent. is allowed for expenses there 
is but $28.34 left. 

Where Calculations Differ 

After all the care and study given 
to the rate subject by the stock com- 
panies it was estimated that the new 
rates just announced would yleld a 
less ratio of forty-seven per cent.—say 
fifty per cent. for easy computation. 
Half of $80 being $40, the mutual rate 
illustrated above provides $28.34 with 
which to pay a loss of $80, according 
to stock company calculations assum- 
ing that the experience is the same in 
bcth classes of companies. 

Now, as to possible assessments, the 
policy of the mutual provides as fol- 
luws: 

“The liability of any member to as- 
sessment, in any one policy year or 
part thereof, shall be at least, but in 
uo event greater than, an amount equal 
to twice the amount of and in addi- 
tion to his premium as computed for 
the policy term. But no member shall 
be assessed or assessable except on 
account of losses and expenses incurred 
while he is a member, or unless he is 
rotified of such assessment within one 
year after the expiration of his policy.” 

This would mean, in event of an 
assessment, that the assured’s premium 
of $43.60 would be doubled ($87.20), 
and the premium of $43.60 paid in ad- 
dition, a total of $180.80, as compared 
with the stock rate of $80 against which 
there can be no assessment. 
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Wins Decoration 
Major H. A. Stewart of Lukis Stew- 
art & Co., Montreal, has won the Dis- 
tinguished Service Order, next to tne 
Victoria Cross the most coveted deco- 
ration in the British Army, 
. * - 
Gets Safe Insurance 
Some agents think they can’t write 
mercantile safe burglary, but Edward 
Prideaux, of Elgin, Ill, says he can. 
He wrote eleven risks in Elgin. 
+ * * 
After Paymaster Hold-Up 
This is a good time for paymaster 
holdup insurance. A Winston-Salem, 
N. C., agent who went after this busi- 
ness got ten risks in a short time. 
* s + 
What Energy Will Do 
When a California agent can get 
about in three counties with poor rail- 
road facilities and produce $5,700 pre- 
miums in a year for one company, some 
of the fellows here in the East, where 
the stuff is bunched, might do better 
without getting nervous prostration. 
* * + 
Cleaning Up in Bronx 
BE. B. McConnell of the Maryland 
Casualty in New York, is cutting a fig- 
ire in the Brenx. ‘He has placed bunds 
on the sheriff cf Bronx County and his 
tleputies, the register of Bronx County 
and his deputies, the county clerk and 
his deputies, and the public administra- 
ior of Bronx County. 
- a * 
Seeking Information 
Whether the following re-insured lia- 
bility risks of the Fidelity & Deposit 
are new business to the re-insuring 
company is being asked in some New 
York offices. The Globe Indemnity 
took the business on the Brinkerhoff, 
Jordan account as of February 28; the 
Continental Casualty took all the other 
Metropolitan business, exclusive of 
Brooklyn, as of March 1, and the Great 
Eastern took the Brooklyn risks as of 
March 6. Other companies which 
took over business as of various dates 
in February and ‘March have been writ- 
ing their own policies at the prevail- 
ing rates. 
* * ” 
New York vs. Philadelphia 
Arrangements have been made for 
the New York Insurance Golf Associa- 
tion and the Insurance Golf Associa- 
tion of Philadelphia to take part in 
team matches for an intercity cup. The 
metropolitan golfers will play in Phil- 
adelphia for the first contest and a 
return match will be decided in New 
York later. Sydney Sharwood is sec- 
retary of the Quaker City association, 
Which will hold its spring tournament 
at the Whitemarsh Valley Country 
Club May 21 and the fall event Arono- 
mink links September 24. Oswald 
Kirkby won the Metropolitan and New 
Jersey titles last time they were played 
for. Frank W. Dyer, of ‘Montclair, and 
Chfford A. Dunning, of Nassau, are 
strong players. Gardner White would 
be another certainty on an insurance 
team, but he is now in service. James 
G: Batterson, Darwin P. Kingsley, 
George Armstrong and J. A. Janin will 
also figure prominently as team timber. 


* * 
Will Move Uptown 
M. Green, industrial manager for the 
General Accident in New J/ork, is ar- 
ranging to move his office from 45 


John Street to some convenient point 
uptown below Forty-second Street. 








~# Larger Field for 


Thomas J. Grahame 


GLOBE METROPOLITAN MANAGER 








Company Makes Plans to Co-Ordinate 
All Casualty Departments at 19 
Liberty Street 





Thomas J. Grahame, superintendent 
of agencies of the Globe Indemnity, 








Hazard of New Men 


Some surety men are not inclined 
to agree with those who claim that 
there is a severe fidelity hazard in the 
interval between final examination and 
approval by the surety company, during 
which period danger exists because of 
the number of individuals who get posi- 
tions and abscond before the surety 
company gets notice of their employ- 
ment and starts the investigation. Of 
course, if the examination is long de- 
layed this danger exists, but ordinarily 
a green hand requires a reasonable 
time in which to become sufficiently 
fumiliar with the new place to become 
au serious hazard to the surety company. 

eee 
Want Self-insurance 

The bill in the New York Legisla- 
ture which proposes to abolish the self- 
insurance feature in compensation, is 
opposed by employers generally on the 
ground that this feature of the present 
law provides a powerful incentive to 
adopt safety devices and promotes 
prompt settlements with injured work- 
men. 

* = = 
Position on Health Bill 

New York employers are only in- 
directly opposing the health insurance 
bili of Senator Nicoll. They opposed 
a bill similar to this a year ago on the 
ground that the laws of New York 
impose upon employers a heavy burden 
of expense for the benefit of employes, 
which burden greatly exceeds that im- 
posed in neighboring ‘States and places 
New York at a disadvantage. The em- 
pioyers take the position that no fur- 
ther social legislation should be enacted 
in New York “until the disparity of 
costs created by laws between New 
York and other States shall have been 
reduced by the adoption of similar 
legislation in other States.” Insurance 
men will note that the employers ap- 
pear against the measure only as it 
affects the costs. If the costs in other 
States are made equal the employers 
would, apparently, be satisfied. 

ot +” * 
Rating Decisions Given 
The Compensation Inspection Rating 
Board has made decisions affecting cer- 
tain .occupations in the _ following 


p'ants: Ballofet Baszanger Die Com- 
pany, New York; Macrea & Rose, 
Staten Island; John J. Gillon, New 


York; Fred Brockman, New York; Lud- 
wig Saarbach, New York; Smith-Lee 
Company, New York; N. London, New 
York; Felis Kornicker, New York; 
Paines Manhattan Beach Fireworks, 
Staten Island; Rochester Folding Box 
Company, Corn Products Refining Com- 
pany, Oswego; James Shewan & Sons, 
Prooklyn. 
s s * 

British Rates Go Up 

Following an order of the British 
Government that all weekly payments 
under the compensation act be increased 
25 per cent. on account of increased 
ecst of living, British underwriters of 
such risks hape raised their rates 10 
rer cent. 

. o s 
Compensated for Pain 

Pain as sufficient reason for work- 
man’s compensation is the basis of a 
decision of the Kansas Supreme Court 
in awarding additional compensation to 
workmen suffering pain on returning to 
work after injury. 





New York, has also been made Metro- 
politan manager for all casualty lines 
end his headquarters have been moved 
from 45 William Street to 19 Liberty 
Street where the Metropolitan Depart- 
rient has been located for some time. 
Mr. Grahame’s department will handle 
the State of New Jersey north of Tren- 
ton, New York State south of Pough- 
keepsie and Fairfield County, Conn. 


Large New York Business 


The Globe’s business in New York 
and vicinity has reached large propor- 
tions and now stands at approximately 
$2,000,000 in premiums annually. With 
the business growing so rapidly it be- 
came necessary to enlarge the facilities 
of the Metropolitan Department. This 
rearrangement will enable the company 
to greatly improve its service. Aside 
from ‘Mr. Grahame’s enlarged duties no 
changes have been made in the staff. 

In Business Many Years 

Mr. Grahame has been jn the casu- 
alty business for many years, holding 
a number of important positions. He 
is a man of capacity, ability and tire- 
less energy, who may be confidently 
expected to win fresh laurels for the 
Giobe. 

The New York business has been 
largely increased by the re-insurance of 
the following individual liability ac- 
ccunts:  Brinkerhoff-Jordan Company, 
Fox & Pier, DeWitt & Stern, Lewis & 
Koardman, J. Rosenthal. 


MAY INCREASE BUSINESS 





New York Bill to Bond Automobile 
Owners so Regarded by Under- 
writers 





Possibilities of increased automobile 
liability business are seen, should a 
hill before the New York legislature be- 
come law. It proposes to bond all own- 
ers of motor vehicles who do not carry 
liability insurance. It adds a new 
clause to Section 262 of the Highway 
law, requiring applications for the 
registration of a motor vehicle to be 
accompanied by a $5,000 bond, executed 
by the owner, conditioned upon the 
payment of any judgment recovered 
against him or any other person law- 
fuily operating the vehicle registered, 
for damage to the person or property 
of others unless the owner states in his 
application for registration that he is 
insured against such liability in an au- 
thorized company in an amount equal 
to the penalty of the bond. 

It is believed that surety companies 
could not afford to issue the bonds for 
much, if any, iess than the owner can 
now obtain liability insurance for in 
$5,000-$10,000 limits. An owner giving 
a bond for $5,000 would not have much 
protection against possible heavy dam- 
ages such as are now awarded and 
weuld have to carry liability insurance 
to obtain adequate protection. There- 
fore it is believed that this bill could 
hive no other effect than to increase 
the demand for liability insurance. 





Goes to Philadelphia 
I. Foster Hale, of the American 
Surety, at Detroit, has been placed in 
charge of the soliciting force in Phila- 
delphia. 
a +” + 
Old Bill Up Again 
In Washington that hardy perennial 
has bobbed up again—the Government 
surety bonding measure—which was in- 
troduced in the House and referred to 
the Post Office Committee. It is 


AUTO SITUATION QUIET 





Scme Delay Reported in Writing April 
Renewals of Liability 
Business 





In the automobile liability situation 
this week there was evidence of a 
tendency to mark time. Some notices 
avpeared announcing that March busi- 
ness would be issued at the old rates. 
There were reports of slowing up in 
writing April renewals and brokerage 
offices claimed to see in this possibility 
of a break on the part of the companies. 
Not until April business has been got 
out of the way, they say, will the situa- 
tion clear. Others who take a longer 
range view profess to believe that if 
there is to be real trouble in the auto- 
mobile liability field it will not come 
to a head for a couple of months. 


Announcement by |E. B. Quackenbush 

E. B. Quackenbush, automobile gen- 
eral agent in Greater New York for 
the Commercial Union, announced that 
he is accepting risks up to April 1 at 
the old rates. This applies to property 
damage and collision and carries with 
it the proviso that the company be 
given the fire risk also. 

The Continental Casualty, which has 
announced that it would not be bound 
by the new liability rates because it 
has practically no renewal business, is 
permitted by the bureau to regard other 
companies’ renewals as its own. This 
agrees with the company’s view. 

So far the casualty companies have 
maintained a firmer attitude as to new 
ccllision and property damage rates 
than have the fire companies writing 
those lines. 





EXPERIENCE RATING PLAN 

As The Eastern Underwriter goes to 
press a meeting of actuaries and un- 
derwriters is being held in the offices 
of the Compensation Inspection Rating 
Goard, New York, to complete the new 
plan of experience rating. Wednesday 
the actuaries and engineers met. The 
‘National Reference Committee repre- 
sents stock companies, mutuals and the 
insurance departments, and any system 
of experience rating which may be 
adopted must meet the views of these 
various interests. Last week two im- 
portant meetings were held on the same 
subiect. While the basis of the new 
experience rating plan has been formu- 
lated and the principle adopted, the 
cetails have not been completely work- 
ed out. The various committees in 
charge of this work believe that they 
have a plan which will meet the views 
of the various interests and overcome 
practically all the numerous objections 
to experience rating and not conflict 
with the anti-discrimination law. 





J. C. KEMP WITH EMPLOYERS 

John C. Kemp, who has been with 
the New York office of the Travelers 
fci three years, of late as counterman 
in the liability department, has re- 
signed and is now underwriter and 
ccunterman in the liability department 
of the Employers Liability. 





c. E. KIDD MAKES CHANGE 
Cc. E. Kidd, for eight years counter- 
man in the New York office of the Stan- 
dard Accident, is now with the Em- 
ployers Liability as a counterman in 
the liability department. 





J. H. GOULD RESIGNS 
J. H. Gould, head of the purchasing 
department of the U. 'S. head office of 
the General Accident, resigned this 
week and is now in New York City. 
He has not announced his future plans. 








thought possible that with all the Gov- 
ernment now has on its hands this bill 
may be allowed to die in committee. 

* * * 


Preferred’s Service Flag 
The Preferred Accident’s service flag, 
cisplayed in the New York office, con- 
tains 18 stars. 
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CASUALTY AND SURETY POINTERS 





Very often the employer 
Pian for is requested to permit a 
Selling committee of his workmen 
Group'-__ to circulate a petition to 
raise funds for a workman 
who has been unable to work for sev- 
eral months on account of illness or 
injuries not covered by the compen- 
tation law. The employer hesitates to 
refuse a request of this kind, but he 
has learned from experience that this 
creates factions among the workmen 
who contribute. as against those who 
do not. This has a tendency to dis- 
organize the plant and reduce the effi- 
ciency. This condition would never 
arise if the employers ‘were protected 
by a health and accident policy. Many 
of the States have appointed com- 
mittees to investigate conditions and 
report to the next meeting of the 
legislators the advisability of enacting 
a compulsory health insurance law, 
the employer to pay about nine-tenths 
of the premium. We do not believe the 
employer is ready or willing to assume 
this additional burden at this time, but 
unless a remedy is found he will cer- 
tainly have to do it. We believe the 
“Group Plan” is the remedy, and if all 
employers would adopt it the politi- 
cian would be deprived of this par- 
ticular brand of fireworks. Recently 
an employer gave an agent a fran- 
chise but predicted that the agent 
would not secure more than 10 per 
cent. of the employes’ signatures to the 
schedule. In two days’ time he had 
more than 560 per cent., which proves 
that the plan is popular, and that there 
is a big demand for health and acci- 
dent insurance among the wage earners 
when they can buy it with the assur- 
ance that they will not be obliged to 
look after the payment of the premi- 
ums each month, and also when they 
are convinced that they are protected 
by the most liberal policy ever issued 
for the premium charged.—“‘The Field- 
man.” 
. _ - 
It is never profitable to 
Over-Pay- buy new business by pay- 
ments on ing more than is really 
Claims due on claims, says the 
“Federal ‘Record.” In 
fact, over-payment educates the pub- 
lic to believe the terms of the policy 
will be disregarded and that they will 
be paid more than it calls for. Then 
they are never quite satisfied, because 
they never feel sure that they might 
not have gotten just a little bit more, 
if they had bulldozed a little stronger. 
If a man is permitted to get a claim 
through for a longer time than disabil- 
ity actually exists, then he says to his 
friend: “Take a policy with John Doe’s 
Company. Both agent and company 
are easy, and you can get indemnity 
whether you are disabled or not.” 
Where a man is paid all to which he 
is fairly entitled, and no more than 
that, he is much more likely to respect 
the company and continue his policy 
than otherwise. We have had policy- 
holders write that they permitted their 
policies to lapse simply because we 
had paid some man a claim when no 
disability existed and they felt if we 
were doing that kind of thing the com- 
pany was not being safely operated 
and they did not want to insure ‘with us. 
The kind of business the grafters or 
excessive claim-makers bring to you is 
the unprofitable or trouble-making 
variety. It is better for an agent to 
have fifty per cent. as much business 
and have it clean and profitable, be- 
Cause it gives him more money than 
trough the volume were twice as large 
and composed of undesirable risks and 
chronic claim-makers. We can invaria- 
bly tell by the claim percentage whether 
the agent is trying to buy new busi- 
Ness by excessive claim allowance, or 
whether he is conscientious in his rec- 
ommendations. 


The demand and oppor- 
Reason tunities for trained men 
for in the surety and casualty 
Optimism business are greater to- 
day than ever before. 
Why do not more high-grade young 
men enter this line of business? They 
can master the fundamentals in half 
the time it takes to learn a profes- 
sion, and can earn a livelihood while 
£0 doing, rather than being an expense 
to their parents or friends for three 
or four years of studying and for sev- 
eral years thereafter while establish- 
ing a practice. The old theory that 
@ man becomes an insurance agent 
after trying everything else is now a 
very much exploded one. The day of 
“has beens” in the insurance business 
kas passed forever. A survey shows 
that today the markedly successful in- 
surance men in the field, and in the 
home office also are educated, intel- 
ligent, energetic and honest. The 
chief phases of the business, including 
the financial, the producing, the under- 
writing and the legal and claim, af- 
ford unlimited study to the student. 
The production end especially offers 
ample opportunity for the natural sales- 
man and soliciior. Then why is it 
that more young men graduating from 
the colleges and high schools do not 
enter this vocation? The compensa- 
tion is good, the opportunity unlimit- 
ed, the vocation honorable and _in- 
tensely interesting. (Home offices are 
constantly seeking high-grade men. 
The agency department is constantly 
importuned to recommend experienced 
young men or men likely to develop 
for various positions in the field. It 
is truly a vocation where many de- 
sirable jobs are seeking the man, 
rather than the usual situation of the 
man seeking the job.—‘“Fidelity Jour- 
ral.” 





MAY PRODUCE NEW LINE 

Certain business concerns may, in a 
limited way, be placed in the insur- 
ance business, should a bill before the 
New York legislature become law. It 
would require that all those engaged 
in furnishing messengers for hire, as- 
sume liability for the delivery of prop- 
erty entrusted to messengers supplied 
by them. The person engaging such 
messenger may declare the value of 
the property or money and a receipt 
therefor must be issued. The concern 
furnishing the messenger to be allowed 
to charge a fe for the insuring safe 
delivery, liability not to exceed $300. 
This bill would conflict with the insur- 
ance law and if this sort of protection 
is demanded, 1 new line may be opened 
for the insurance companies, similar 
to registered mail insurance. 





DECEPTIVE FIDELITY CONDITIONS 

In the fidelity business there may be 
no serious defalcations for a consider- 
able time and one begins to believe 
that conditions are improving. It is 
just about that time that there is an 
outbreak of losses. This is explained 
in this way. Some fellow who has been 
stealing for years gets nervous and 
skips out, believing that he had better 
go while the going is good. The fear 
overtakes him that before long he will 
be found out. When the story appears 
in the newspapers, other fellows who 
have also been stealing begin to worry 
and more resignations follow, with the 
result that more defalcations come to 
light. Then it begins to look as if de- 
falcations had suddenly taken a big 
jump, whereas in reality the seeming 
increase is nothing more than a cul- 
miination of old cases. 





The New York department has filed 
reports on examinations, as of June 30, 
1917, of the Allied Mutuals’ Liability 
and the Metropolitan Mutual Liability. 
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RELIABLE AND ENERGETIC AGENTS WANTED 








47 CEDAR STREET 


Alonze G. Brooks, Ass’t See. 





























HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 

















BOSTON 
Paid-In Capital $1,500,000 


BUSINESS=BUILDERS 


DEVELOPING 


“i Fidelity and Surety Bonds, Liability Workmen’s 
A Wudey Compensation, Automobile, Accident, Health, 
CG Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 





T. J. FALVEY, President 
Write For Territory 








Keep Your Pluck! 


When you acknowledge you're down 
and out, ycu’re licked. 
But so long as you swear that you 


won't give in— 
That you'll hang on and hang on until 


you win, 

No matter how hard you were cuffed 
and kicked, 

No matter how sadly your faith was 
tricked— 

If you just remember what brought 
you low 


And keep away from the undertow, 
li’s only a matter of holding tight 
Before you're back in the big world 

fight! 

But the man who pines and the man 
who whines, 

Who skulks away from the skirmish 
lines, 

Who hasn’t the grit to swing and hit, 

And slug his way, never counts a bit. 


He isn’t worth bothering over a 
minute— 

He’s out of the game and never was 
in it, 


A man who is really a man keeps his 
luck, 

So long as he keeps a good chest full 
of pluck.—‘Federal Record.” 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 


























BIG WRITERS 
READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 


Subscription $3 a Year 











24 THE EASTERN 


UNDERWRITER March 15, 1918 











— —_—— 


THROW AWAY THAT CUMBERSOME RATE MANUAL 


Can you find no better use for your time than to spend the best part of 
it turning 362 pages every time you want to quote an automobile rate ? 


| Compare the Simplicity of These Rates! 




















plosion and other hazards. 


damage. 


Extra Equipment, Including Theft— 
Twice the rate charged for car. 


The “Definite Value” Automobile Policy 


A clearly defined policy protecting an automobile owner—indemnifying for loss by fire, theft, ex- 


It is simple in language, and definite in terms—it positively fixes the value of a car, during the life of 
the policy, on a basis determined by the men who made and sold the car. 

In the event of a total loss, it pays the amount of fixed value shown in the policy contract, thereby 
avoiding any controversy in settling and paying the loss. 

In the event of a partial loss, it pays for the repair or replacement of all parts, to the full extent of the 


Compare the protection and the cost of this policy with other forms of automobile insurance. 


PREMIUM RATES 


All premiums are based on list price of car. Rates quoted are for each one hundred dollars of list price. 
The rate is not increased on renewal. Freight charges and war tax may be added to amount of insurance. 


Pleasure and Commercial Cars 


Models Listing $2,500 or Over...... 
Models Listing $1,000 to $2,500..... 
Models Listing Under $1,000....... 


Full Cover 
Full Cover Excluding Theft 
te eae $1.00 .80 cents 
ccnmdeabes $1.50 80 cents 
RN er $2.00 .80 cents 


Electric Cars—All Models 
.75 cents for fire and theft. 


Extra Equipment Excluding Theft— 
Same rate as charged for car. 








Collision Insurance 


Covers all loss or damage above twenty-five dollars in 
any one accident. 

(For full cover add thirty-five dollars to all premiums.) 

Pleasure Cars 

In Cities under one hundred thousand population. 

1%% of list price $15.00 minimum premium 
In Cities over one hundred thousand population. 
2% of list »rice $25.00 minimum premium 
Commercial Cars 
Regardless of size of city. 


2%% of list price $30.00 minimum premium 





Property Damage 
Indemnity to extent of one thousand dollars for damage 
done to property of others. 


Pleasure Cars 
In Cities under one hundred thousand population. 
Ten Dollars Premium 


In Cities over one hundred thousand population. 
Fifteen Dollars Premium 


Commercial Cars—Decline property damage. 




















TERM POLICIES 


Two Years Insurance—One and three-quarter times annual rate. 

Three Years Insurance—Two and one-half times annual rate. 

Pro rata cancellation allowed on old insurance when new car purchased 
and insured. 


Taxi Cabs, “Jitneys,” Rented, Livery, Second-Hand Cars and Dealers’ Cars 
WILL NOT BE INSURED UNDER THIS FORM OF POLICY 











THIS POLICY IS WRITTEN ONLY BY 




















THE NEW BRUNSWICK 
FIRE INSURANCE CO. 


Capital $500,000 
NEW BRUNSWICK, NEW JERSEY 











THE NEW JERSEY 
INSURANCE COMPANY 


Capital $1,000,000 


NEWARK, NEW JERSEY 





a Me th wed at 


























need 





